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AETNA OFFICIAL STAFF 
VACANCIES FILLED 


Williams Succeeds Rees; Sloan, Beards- 
ley and Ives Advanced to 
Vice-Presidents 








McCAIN COMES TO HOME OFFICE 





New Position of Comptroller Created; 
Careers of Company’s Officers 
Outlined 





William B. Clark, whose connection 
with the Aetna Insurance Company of 
Hartford, which recently celebrated its 
centenary, is one of the longest and 
most distinguished in fire insurance, 
was re-elected president of the Com- 
pany at a meeting, June 28, of the 
board of directors, called to fill vacan- 
cies on the official staff and on the 
board of directors occasioned by the 
death of Vice-President Henry E. Rees. 

Williams Succeeds Rees 

At the same meeting A. N. Williams 
was re-elected vice-president, and suc- 
ceeds the late Henry E. Rees; E. J. 
Sloan, secretary, was advanced to a 
vice-president, and made a director. Guy 
E. Beardsley was promoted from 
assistant secretary to a vice-president 
and secretary. Ralph B. Ives, assistant 
secretary, who has been located at the 
Western Branch office, Chicago, was 
made a vice-president and will continue 
to reside at Chicago in charge of the 
business of the Company reporting to 
the Western Branch. 

E. S. Allen was elected assistant sec- 
retary, Southern Central Department; 
and W. R. McCain was elected assistant 
secretary, Southern Department. Mr. 
McCain, who has served the Company 
as its Arkansas state agent at Little 
Rock, wiil come to Hartford and have 
supervision of an important Southern 
department. 

W. F. Whittlesey has been re-elected 
marine vice-president; and R. E. Stro- 
nach was re-elected marine secretary. 

An office of comptroller has been 
created and George L. Burnham has 
been elected to fill this important posi- 
tion. He has acted as cashier of the 
Aetna, with which company he has 
been for a number of years. 

Careers of Officers 

The careers of the officers, with the 
exception of that of President Clark, 
which was covered by The Eastern Un- 
derwriter in its story of the Company’s 
centenary, follow: 

A. N. Williams, vice-president who 

(Continued on page 16) 
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Organized 1853 Cash Capital $6,000,000 


THE HOME 


; INSURANCE COMPANY 


NEW YORK 


ELBRIDGE G. SNOW, President 


Sixty-six Year Record for F air Dealing and 
Prompt Adjustment and Payment of Losses 


FIRE AND ALLIED BRANCHES OF INSURANCE 


Fire, Lightning, Automobile, Commissions, Explosion, 
Hail, Marine (Inland and Ocean), Parcel Post, Profits, 
Registered Mail, Rents, Rental Value, Riot and Civil Com- 
motion, Sprinkler Leakage, Tourists’ Baggage, Use and 
Occupancy, Windstorm, Full War Cover. 


STRENGTH REPUTATION SERVICE 

























Che Commontuealth 
Susurance Company 


of Nef York 


C. F. SHALLCROSS, President 
76 WILLIAM STREET, NEW YORK 


Fire, Automobile, 
Sprinkler Leakage, 
Windstorm, Riot 
and Civil Commo- 
tion, Use and Occu- 
pancy Profits, Ren- 
tals and all Kindred 
Lines of Insurance. 








Through its Field Men and Engineers this Company 
is prepared to give expert service in cooperation with 
its agents at all important points in the United States. 
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EQUITABLE LIFE 0F IOWA 


Announces 
New Policy Forms 
Incorporating: 
INCREASED TOTAL DISABILITY BENEFITS 
DOUBLE INDEMNITY BENEFITS 
and 
OTHER INCREASED BENEFITS AND 
PRIVILEGES 

Low Net Cost and Best Service to Policyholders 


For Agency Connections Address 


HOME OFFICE DES MOINES 


BUCKNER CENSURES 
NATIONAL CITY BANK 


Surprised that it Circulates Erroneous 
Article on American Company 
Investments Abroad 








COMMENTS ON FOREIGN FIELD 





Policies in Germany, Austria, Russia, 
Payable Solely in Those Countries’ 
Currency 


The circulation by the National City 
Bank of New York of an article “Will 
American Life Insurance Quit the For- 
eign Field?” has drawn a sharp repri- 
mand from Vice-President Thomas A. 
Buckner, of the New York Life. The 
article discussed investments of some 
New York companies in the Central 
Powers and Russia, with comment a- 
bout the liabilities of those companies. 
The letter is reproduced herewith: 


To the President, 

National City Bank of New York, 
55 Wall Street, New York, N. Y. 
Dear sir: 

We are surprised to note the publica- 
tion of the article—-“Will American 
Life Insurance Quit the Foreign 
Field?” appearing in your magazine 
“The Americas” for the month of May. 
We should expect to find an article 
authorized by your bank to be absolute- 
ly correct as to the facts especially 
where dealing with financial matters 
of great importance to American in- 
stitutions. The fundamental error in 
said article lies in the statement on 
page 25, that the value of the invest- 
ments is now gone, or at least has 
shrunk to an appalling degree, while 
the liabilities of the companies remain 
as they were. Waiving the fact that 
later on in the article you state that 
the opinion now seems to be generally 


held in life insurance circles that mon- 
ey invested in Germany will be saved 
and all obligations will be cared for 
in an equitable manner. 


The statement above referred to is 
not true. The policies of life insurance 
issued by this,Company and doubtless 
by all other American companies in 
Germany, Austria and Russia, were is- 
sued payable solely in the currencies 
of those countries, and are subject ex- 
clusively to the courts of those coun- 
tries. The contracts were not worded as 
in America notwithstanding your state- 
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ment that they were. The fall in the 
value of the currencies of the various 
countries ‘applies equally to the assets 
and liabilities. There has been no re- 
pudiatiop-«or default in Germany nor 
Austr’a-Hungary in investments made 

sSuant to law. Assuming that said 
pvestments will be paid principal and 
interest in the currencies of the re- 
spective countries, there can be no loss 
to the life insurance companies for tha 
reasons stated. 

After an alarming portrayal of the 
situation, not justified by the facts, 
in Austria-Hungary, Germany and Rus- 
sia, the article proceeds to eliminate 
Germany and Austria from the danger 
zone, and rests the case with respect 
to Russia. It is true that in Russia 
apparently the present government 
has repudiated bonded indebtedness; it 
is also true that the same government 
has declared life insurance to be a gov- 
ernment monopoly, and proceeded to 
liquidate all life insurance companies, 
taking over assets and necessarily 
along with it, premium receipts and 
liabilities. 

The title of the article does not seem 
to have been referred to in the article 
itself. If it had been, the author would 
have stated frankly if he knew any- 
thing about the facts, that no American 
life insurance company continued to 
write life insurance in enemy countries 
after the opening of the war in 1914, 
nor in Russia since the Russian Revo- 
lution, and that this company on Jan- 
uary 1, 1919 discontinued writing 
life insurance in all other countries of 
Europe. é 

Such an article as this might have 
been looked for in one of the yellow 
journals of the country, but hardly in 
a publication of the National City Bank. 

T. A. BUCKNER, Vice-President. 





The Liberty Life is the name of a new | 
Des Moines company. Governor W. L. 
Harding is the prime mover in this. 
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Great Southern Life Insurance Company 


HOUSTON, TEXAS 


For Agency Contracts address 


O. S. CARLTON 


PRESIDENT 



































Are You Satisfied : 
With a Little? | 
By A. STANFORD WRIGHT 








How many cases have you got that 
you positively know you sold all your 
client could afford? Just look them 
over and see if there isn’t just one or 
two that you might have got just an 
extra five or ten thousand if you hadn’t 
been too eager to rush away with the 
application. Don’t you miss a lot of 
good business through being too eager 
to get a policy and take what is given 
you, without studying the case and find- 
ing out the real facts? 


When you deliver the policy do you 
see if you can sell another? It’s so easy 
just to add on a little more at that 


time. 
men do it, they are so anxious to get 
the check and sign the receipt and feel 


it’s all over, they leave the best end of 


it out. It’s the grandest time ever to 
sell a man more, because he has some 
and probably is thinking why didn’t I 
double it; but, of course, he won’t tell 
you. You must tell him. That’s your 
business; you are supposed to be the 
analyst, not he. ; 


How many cases have you that you 
go to within the sixty or ninety days 
that your company’s medical examina- 
tion holds, and try to sell him more, 
saving him the bother of having an- 
other medical examination? Men are 
not fond of having medical examina- 
tions. Just try it, and go to it with your 
whole soul in it. He’s an old policy- 
holder then; he feels good towards you 
and your company. He’s shown his con- 
fidence in you by buying. Well, just 
try for the extra one; you can get it. 


Don’t lose your nerve, so many 


Don’t be satisfied you have sold him 
because you have sold him one policy, 
unless that policy is large enough to 
take care of his needs now, and for the 
future. You are missing a lot of busi- 
ress through inattention to this. I have 
a number of policyholders of mine who 
I have sold not only once or twice, 
but three, four, five and six times and 
within a year or two at that. Help to 
create an estate for your client, and re- 
member an estate does not consist of 
$5,000. That’s a nice policy but Uncle 
Sam has decreed $10,000 is a kind of a 
minimum, and if a soldier boy can be 
convinced $10,000 is what he must 
carry, then how do you think $20,000 
if presented right and worked up to 
properly, even if it is in a series of 
$5,000’s, will sound to your client? It 
isn’t $20,000—it’s what $20,000 will do 
that is going to count later; and you 
are dealing with laters not now’s. 





FEAR OF DEATH 





Consciously or Unconsciously, One of 
Most Potent Factors in Purchase 
of Life Insurance 





Consciously or unconsciously fear of a 
death is one of the most potent factors 
in the purchase of life insurance, says 
H. F. MeNutt, representing the New 
England Mutual Life in Cleveland. 

“To most men,” he says, “death is the 
overshadowing fear; they may thrust it 
aside for a moment, but not for long. 
It is the great adventure. It blows no 
trumpet, keeps no calendar, and is a 
black camel that kneels at every man’s 
gate. Against the misfortunes incident 
to this calamity men protect themselves 
by life insurance.” 





John E. Gilbreath, of the Chattanooga 
agency of the Phoenix Mutual Life, has 
returned from overseas. 
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| Some of the Innovations Introduced by the EQUITABLE 
During Its 


Sixty Years of 


Shortening, Simplifying and Liberalizing the Policy 
Contract 


Immediate Payment of Death Claims 





Incontestability after first policy year 


Group Insurance for Employees 





| A Corporate Policy to Protect Business Interests 





A Convertible Policy Adaptable to Altered 
Circumstances 


THE EQUITABLE LIFE ASSURANCE SOCIETY of the UNITED STATES 


W. A. DAY, 


120 BROADWAY_~ .- 








Public Service 


Free Health Examinations for Policyholders 


A Home Purchase Policy 


A Refund Annuity guaranteeing return of Entire 
Principal 


An Income Bond to Provide for old age 


New and Improved forms of Accident and Health 
Policies, thus completing the circle of protection 
against the hazards of Life, Accident, and Disease 


President 


NEW YORK 
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Book Shows War’s 
Effect on Insurance 





PROFESSOR GEPHART AUTHOR 


Valuable Tables, Contracts and Other 
Data in Historical Volume; Con- 
servative in Comment 


The effects of the war upon insurance 
with special reference to the substitu- 
tion of insurance for pensions is the 
subject of a book by William F. Gep- 
hart, professor of economics, Washing- 
ton University, St. Louis. It is one of 
the volumes on preliminary economic 
studies of the war published by the Di- 
vision of Economics and History of the 
Carnegie Endowment for International 
Peace. 

In this volume Mr. Gephart has 
gathered all the data about insurance 
and the war upon which he could lay 
his hands, the result being an inter- 
esting document for insurance his- 
torians. There are many tables and 
clauses reproduced representing condi- 
tions and company contract actions not 
only here, but abroad. Nearly all phases 
of Company activity and of governmen- 
tal action towards insurance have been 
presented. 

In the main Professor Gephart con- 
fines himself to the presentation of 
facts, with very little or at best guard- 
ed comment of an editorial nature. That 
one striking effect of the war on insur- 
ance is the establishment of govern- 
ment insurance of several kinds, he 
points out, but then says: 

“It is too early to deduce any con- 
clusion from the experience under these 
various kinds of government insur- 
ance.” It may be that the experiments 
now being made “will result in the 
permanent establishment and extension 
of government insurance.” In the same 
discussion he says with equal conserv- 
atism: “Public insurance was gaining 
supporters before the war, and if the 
experiment should appear to be success- 
ful, there may result such a demand that 
the governments which have gone into 
the insurance business will be forced to 
continue it. This may be done in com- 
petition with private companies, or the 
state may do as Italy did some years 
since, make life insurance, or other 
forms of insurance, a monopoly.” 

An important table shows the amount 
of life insurance in force in a number of 
countries, with their populations, illus- 
trating that the insurance per capita in 
the United States at the close of 1916 
was $307; of Great Britain, $125; of 
Germany, $34; of France, $19; of Japan, 
$5; of Russia, $2.50; of Canada, $235. 

“Both Positive and Negative” 

In discussing the effect of war on so- 
cial insurance Professor Gephart says 
it has had both positive and negative 
effects. In the former respect, it is caus- 
ing an increased participation by the 
government in certain forms of this 
insurance, especially that having for its 
purpose the aiding of families of those 
directly engaged in the service of the 
nation. If, as seems probable, one re- 
sult of the war will be to give wage- 
earners an increased influence in gov- 
ernment, it may be expected that this 
form of insurance will have a marked 
development at their hands. Of the 
negative effects of the war on social in- 
Surance the professor says: 

“Owing to the staggering costs of the 
war every nation has been compelled to 
Increase taxes and call upon its citi- 
zens to loan their funds to the govern- 
ment, This has been true not only of 
the belligerents, but also of many neu- 
trals, and has necessitated the strictest 
economy by the nations, so that accus- 
tomed expenses have been curtailed. It 


has been a question of finding new 
sources of revenue, reducing wherever 
possible expenses and postponing plans 
for additional outlays. Social insurance 
has thus suffered, both because plans 
for its extension have been curtailed in 
many cases, and, also because there has 
been an abandonment or modification 
of plans of it actually in practice. The 
enormous increase in living has affected 
sickness, old age, workmen’s compensa- 
tion and family allowances. The sums 
granted by the original acts are often 
pathetically small under the prevailing 
high level of prices. 

“It is not probable that the war will 
delay for any long period the develop- 
ment of social insurance in the United 
States,” the professor comments. 

Professor Gephart is positive about 
the effect of the war on the public’s 
attitude towards insurance. It has 
done more to make the people apprec- 
jiate life insurance than all the educa- 
tional activities of many years. 

“Protection for the family or de- 
pendents has become an actual, present 
problem for many, and a realization 
that the institution of life insurance is 
the only possible agency to secure this 
end has resulted,” he says. “Individual 
and competitive life has given way, for 
the time being, to collective mass con- 
duct, and, therefore, the co-operative, 
mutual, characteristic of life insurance 
finds a wide opportunity for use. In- 
deed, so great is the need for the wide 
application of the insurance principle to 
equal the correspondingly broad co- 
operation of social groups, united to 
achieve a single purpose, that the ex- 
isting agencies for the operation of the 
insurance principle—private insurance 
organizations—have been found inade- 
quate to meet the situation. There 
has, therefore, resulted the use of that 
most inclusive agency known to society 
— government — which in different 
ways has assumed for the time being 
the function of granting insurance of 
various kinds.” 


Trap Shoot At 
Agents’ Convention 


NORTHWESTERN MUTUAL'S IDEA 








Social Features of July Gathering in 
Milwaukee Also to Include 
Tennis and Golf 





The Northwestern Mutual Life, of 
Milwaukee, has announced a novelty at 
its big agency meetivg in Milwaukee on 
July 21. Agent#-wilkeheve a chance to 
enter ‘&” trap shooting. cotitest, which 
will be in charge.of John I. D. Bristol 
and F. N. Ircink. There will also be a 
golf and tennis tournament. Instead 
of switching the social features in at 
the middle or at the end of the conven- 
tion as most companies do, the North- 
western Mutual Life representatives 
will start off with the entertainment 
end—the smoker being the evening of 
the first day—and then get down to un- 
interrupted business, with the following 
program: 


Reception by all officers in lounging 
room adjoining auditorium, Ralph Ham- 
burger, Minnesota, in charge. 

Business meeting. 

Reports of officers of standing com- 
mittee. 

Welcome to returned soldiers, Ru- 
dolph Recht, president, Agents’ Associa- 
tion. 

Response, M. W. Mack, Ohio. 

Address of welcome, President Van 
Dyke. 

Response, Rudolph Recht. 

Presentation of prizes, Geo. E. Cope- 
land, Supt. of Agencies. 

New business. 
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President 








The Prudential Insurance Company 
of America 


Incorporated Under the Laws of the State of New Jersey 


HOME OFFICE 
Newark, N. J. 


























Group photograph. 
M. W. Mack, Chairman. 

Building a Prespect List, M..L. Wood- 
ward, Michigan. t 

Continuous Service, J. Rw:Moyer, Ne- 
braska, ' 

Converting Term Insurance, Hengy 
Phillips, New York. 

The Spirit that Wins, G. W. Harding, 
Ilinois. 

Agents’ Association banquet. 

W. M. McCaughey, Chairman. 

The Agent’s Working Kit, J. J. 
Hughes, Asst. Supt. of Agencies. 
My favorite Policy and Why. 

Ordinary Life, Fred Felix Wetten- 
gel, Wisconsin. 

Limited Payment Life, including 
Life at 65, Paul M. Smith, West 
Virginia. 

Endowments, including Endowment 
at 65, J. S. Amick, Kansas. 

Our Company, Yesterday, Today and 
Tomorrow, I. Kaufmann, Minnesota. 
Rudolph Recht, Chairman. 
Ten Minute Sales Talks. 
Valuable prizes given by standing 
committee. 
1. Feature Policies, 
Rhode Island. 
2. Business Insurance. H. M. Me- 
Pheeters, Missouri. : 
Selling Farmers, J. R. Rigg, Illinois. 
Low Premium Companies, N. 
Langford, Minnesota. 
5. Taxation, E. B. Stinde, Missouri. 
6. Capital Value of Man, Wilson Fer- 
guson, Pennsylvania. 
7. Income Insurance, 
Pennsylvania. 
Judges: C. L. McMillen, C, BE. Albright, 
John I. D. Bristol. 
George E. Copeland, Supt. of Agencies 
will close the meeting. 


W. F. Hazelton, 
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Cc. W. Scovel, 





INCREASES GROUP RATES 
Action by Connecticut General Life; 
Aggregate Rate Advanced About 
6 Per Cent 
The Connecticut General has revised 

its rates in group insurance. 

A review of these rates shows that 
there has been considerable adjustment 
between the various ages, as compared 
with the old rates. They show an in- 
crease from ages 15 to 40, a substantial 
decrease from ages 41 to 53, an in- 
crease from 53 to 75, and a decrease 
thereafter. The total result on these 
new rates on the average group case 
is to increase the aggregate rate about 
6 per cent, which the recent experience 
in group insurance has shown to be 
necessary. 


















The company says that in conjunc- 
tion with the rate revision it has ad- 
justed the commissions which are ps * 
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Book Increase His 


A number of years 


Should Have ago, R. B. Trousdale 
Bought Income of The Equitable’s 
Policy Quarter Million Club 


sold an income policy 
for $50 monthly to a wealthy New 
Yorker, in addition to a $200,000 policy 
payable to his estate. The insured had 
a wife and five small children. Subse- 
quently Mr. Trousdale endeavored to 
increase the income policy to $100 
monthly, but without success. Upon 
the death of the insured the proceeds 
of the $200,000 policy were swallowed 
up in paying off the estate’s liabilities. 
Although considered a man of wealth, 
the insured would have left his wife 
and children absolutely penniless if it 
were not for the income policy of $50 
monthly. 

* + + 


When a widow begins to 


. A emerge from full mourn- 
Widow's ing and turns her atten- 
Investments tion to the important but 


avoided consideration of 
the investment of her fortune, she 
finds many advisers ready to assist her, 
says the New York “World.” 

There is the man with the unde- 
veloped Arizona gold mine, a splendid 
property needing only the employment 
of a little money to make it productive. 

There is the other man, perhaps, like 
tthe first, an old friend of the family, 
with a promising investment in West 
Virginia oil lands. A sure thing, just 
adjacent to some of the most reliable 
gushers in the state and certain to 
make the right investor rich. 

The man with suburban lots, the 
man with debenture bonds, payments 
thus far deferred but soon to be begun, 
the man with stocks that are cheap at 
double their market value. There is 
no lack of counselors for the widow. 
The sharks are all ready for their 


prey. 


* 6¢« @ 
Success in the life insurance 
Value field is gauged on the 
of Small amount of business’ the 
Policy agent turns in during the 


course of the year and the 
income he enjoys from commissions, 
says the “Mutual Underwriter.” Suc- 
cess in any line of endeavor is based 
on what a man produces or the position 
he attains; in the life insurance busi- 
ness it depends entirely on his produc- 
tion. We are all such worshippers of 
success that, the stories of big produc- 
tion are always fascinating. When we 
consider that an agent goes into the 
field depending on his powers of per- 
suasion, that he sells something not 
tangible to the purchaser, and that he 
must appeal te the higher sentiments of 
his prospects, we must conclude that 
only sheer ability can succeed. But 
there is a disposition to get excited 
over the achievements of the men who 
write big policies and to ignore the so- 
licitors who produce a steady volume of 
small applications. The fact that a field 
man brings in applications for policies 
of twenty-five and fifty thousand dollars, 
as well as one for a nundred thousand 
once in a while, distorts our perspec- 
tive. We conclude that if all agents 
would do likewise the life insurance 
business would become the premier of 
all businesses and all agents would be 
in the seventh heaven of prosperity. 
But there are drawbacks to the 
writing of big policies which are not 
understood by those who applaud. We 
presume it is a duty for every agent 
to write all the fifty-thousand-dollar 
policies possible, and the premiums 
and commissions on such business are 
indeed acceptable. But the field is 
limited; the men who can afford to 
take big policies are few and far be- 
tween; most agents would starve if 


R BUSINESS GETTERS 
Practical Suggestions te Help the Man With the Rate 















and General Efficiency 


they never stooped to take less than 
applications for twenty-five thousand. 
Resides, there is usually competition 
on the big cases, the prospects figure 
closely and shop around, and the agent 
must contribute a large amount of 
time and patience. Then, it is surpris- 
ing what a large percentage of men 
who are able to buy big policies are 
poor risks. Many of them have de- 
stroyed their health in acquiring for- 
tunes. It is extremely disappointing to 
a solicitor to work up a case for a big 
policy, having figured up and down 
and all around to meet the prospect’s 
whims, and having thrust aside all 
competition, only to discover that the 
prospect is uninsurable. While many 
big policies are written, there are many 
that fall by the wayside. Indeed, the 
agent who seeks this class earns his 
commissions. 

The great bulk of life insurance 
written in the United States is for 
policies of one to five thousand dollars. 
The chief reason for this is that there 
are a hundred persons who can afford 
policies of this size to one who can take 
fifty thousand. This increases the 
number of prospects by a hundred to 
one. The men who can afford small 
policies are mostly heads of families, 
actively engaged in business or indus- 
try, and they lead normal lives. They 
are good risks. The Manhattan Life 
says that small policies help to swell 
the total and they are welcomed by all 
companies because they distribute the 
risk carried among a great number of 
people. This “ is a principle on which 
life insurance is primarily based and 
without this great law of average, the 
whole system of insurance protection 
would fall by its own weight.” A large 
distribution of risk through small 
policies is correct underwriting. From 
the agent’s standpoint, the greater 
number of prospects for small policies, 
the absence of competition and ‘the re- 
duction in rejections, all contribute to 
a substantial business, What the agent 
must do to be successful in this field is 
to see more people. There are life in- 
surance salesmen, leaders in the busi- 
ness, whose volume of production is 
composed almost entirely of small pol- 
icies. They have succeeded because 
they canvass consistently, write addi- 


State 


Mutual Life 


Assurance Company 


of WORCESTER, MASS. 
Incorporated 1844 


1919 
SEVENTY-FIFTH ANNIVERSARY YEAR 


For 75 years—far longer than the average life—the 
oo — has furnished unsurpassed protection 
and service. 


Additions are made to our agency force when the right 


men are found. 


8B. H. WRIGHT, President 


D. W. CARTER, Secretary 


STEPHEN IRELAND, 
Superintendent of Agencies 





tional policies on the men they insured 
last year or the year before, and by 
keeping in touch with their clients they 
enlarge their opportunities by writing 
the relatives and friends of their policy- 
holders. 
& * * 

Of the 34,806 persons who 

Cost of applied for policies in the 

Living Northwestern in 1918, 40.2 
Argument per cent (term conversions 

not included) were already 
insured in the Company and hence 
their applications were for increased 
insurance protection. Of course, in- 
creased prosperity with enlarged obli- 
ga‘ions was responsible for the bulk of 
these increases. But many of these 
applications were due to the fact that 
prices have so increased as to call for 
correspondingly increased insurance 
protection. The present cost of living 
requires a 132 per cent larger income 
than it did fifteen years ago, says the 
Northwestern Mutual Life. 

In order to watch the general trend 
of the prices of commodities statis- 
ticians make use of a Price Index 
Number. One of the simplest of these 
Index Numbers is that printed each 
month in Bradstreet’s. It consists of 
the total of the prices per pound of 
ninety-six articles of which provisions 
and textiles form the greater part. The 
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“The Oldest Company in America” 


Issued its first Policy in 1843 


Three leadership achievements of the Mutual Life:—The American 
Experience Table of Mortality, the corner-stone of modern life in- 
The “contribution plan” 
most universally by American companies. 
ment policy, the basic form of all Life Income contracts. 


“Mutual Life”’—known in every household. Unexcelled policies 
and service, notable financial strength, co-operation with agencies. 
Life Insurance at its best!—the Agent’s desire and ideal. 


For terms to producing Agents address 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 


of surplus distribution, used al- 
The Continuous Instal- 


























following table shows the changes in 
prices as indicated by the Bradstreet 
Price Index Number as given for Janu- 
ary 1, covering the past sixteen years. 


Re vew0es $7.9885 1912 ...... $8.9493 
BOE saver S087 2013 ...... 9.4935 
BOOe. b62006 8.3289 1914 ...... 8.8857 
ai, Oe J a) ee 9.1431 
5 eee $2040 1916 ...... 10.9163 
ee a re 13.7277 
dE P| ee 17,9639 
ee 8.8361 1919 ...... 18.5573 


The above table shows that the 
total price of the ninety-six articles in 
this list increased from $7.9885, Jan. 1, 
1904 to $18.5573, Jan. 1, 1919, a net in- 
crease of 132 per cent. 
ses ¢¢e 
The compulsory saving 
feature of life insur- 
ance is one of its 
strong points and yet 
agents seem to be loath 
to call the attention of the public to 
this fact, probably because they labor 
under the impression that to the aver- 
age American the idea of saving is 
distasteful, says The Manhattan Life. 

There is something to this, for there 
are few policyholders to whom this 
suggestion is made who do not at once 
come back with the usual rejoinder 
that they know how to save and that 
they can do it better through the sav- 
ings bank. Of course they never do— 
these people that talk that way—but 
the argument seems to satisfy them and 
that is all there is about it. 


What 
Compulsory 
Saving Means 





TERM CONVERSIONS 

The term conversions of the North- 
western Mutual Life have increased 
materially since the first quarter of 
1919. 

The following comparison not only 
shows an increase in both number and 
amount but also indicates the very de- 
cided change toward conversions at at- 
tained ages in preference to dating back 
to the original ages: 





1918 
Original Date ....... 434 $1,755,500 
Attained Age ...... 690 2,844,534 
EE -saevesseangee 1124 $4,600,034 
1919 
Original Date ....... 315 $1,256,400 
Attained Age ....... 997 3,706,500 
ee ee ee 1312 $4,962,900 
Net increase 1919 188 $ 362,866 


Some few agencies seem to be lag- 
ging behind on their term conversions, 
including the special cases of Old 


Style Renewables. Please give especial 
attention and care to conversions dur- 
ing the next few months and see 
whether your records will not improve. 
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Yost’s Letter For 
Business Insurance 


CLEVER IOWA SOLICITING 





Corporation Informed it Has Attended 
to Every Detail of Management 
Except Insurance 


J. Frank Yost is manager of the 
Massachusetts Mutual in Des Moines. 
He is making use of a clever letter 
soliciting business insurance, which is 
reproduced herewith: 

Dear Sir: 

You no doubt will be interested to 
know that recently an expert Service 
man representing our institution made 
a careful survey of your lumber com- 
pany. While his report is highly com- 
plimentary, recognizing the growth and 
volume of your most excellent business 
and the splendid contribution it makes 
to the progressive interests of your 
city—noting your modern appliances, 
machinery, protection arrangements 
against fire, etc..—yet in your plan for 
100 per cent. efficiency you have over- 
looked (at least thus far failed to in- 
clude) a Service that is recognized as a 
universal necessity. He proposes for 
your consideration a connection with 
your firm, knowing from past experi- 
ence that it would be a profitable and 
satisfactory arrangement for you. 

It is for the continuance, under ad- 
verse conditions, of your financial 
value, credit, health, and happiness— 
as each phase affects your business en- 
terprise—that I propose to engage my- 
self. My specific duties would be in 
connection with the two members of 
your firm, each occupying a position of 
unusual value to the continued success 
of your business. 

I agree to work twenty-four hours 
in each day, Sundays and holidays in- 
cluded. 

I agree to furnish cash at six per 
cent. promptly (according to contract) 
when your business needs it. 

I agree to enlarge your credit at the 
bank and with the firms from whom 
you buy large quantities of materials. 

I agree that in the event of the death 
of either or both of you that I will pay 
your firm $10,000 at each death; there- 
by partially absorbing the financial 
shock and placing at the disposal of 
the survivor a surplus of cash with 
which to enlarge the business or per- 
haps buy the interest in the business 
from the heirs of the deceased partner. 

I agree that in the event of either or 
both of you becoming permanently and 
totally disabled (before reaching the 
age of 60) by accident or disease, loss 
o* both eyes, or both hands or both 
feet or one hand and one foot, or from 
any cause whatsoever, to pay each so 
disabled an annual annuity of $1,000 
and then when death occurs, to pay 
$10,000 to your firm. 

I agree for the service thus far out- 
lined, and that which follows herewith, 
to accept a salary in the first year of 
$628.00. 

I further agree to a reduction in sal- 
ary in the second year based on my 
experience in the year 1918 of $95.10, 
or a net salary of $532.90. 

A reduction through the subsequent 
years and life of our agreement is 
agreed to, if present operating condi- 
ons remain the same, thereby reduc- 
ing the salary to a very small monthly 
average. 

I agree to a further reduction of 
about one-half of the net salary named 
above, for each death that may occur, 
or each permanent and total disable- 
ment, or either member withdrawing 
from the firm. T further agree to re- 
fund in cash a large percentage of the 
Salary paid me on account of the mem- 
ber that is dropping out of the con- 
tract. 

T agree to refund of my salary in cash, 
Should you desire to discontinue my 
Service and our full original agreement 








American Central Life 


Insurance Company 





Address: 


HERBERT M. WOOLLEN, President 


INDIANAPOLIS, INDIANA 


Established 1899 


All agency contracts direct with the company 





is in force, at the end of five years, 
$1399.00; or, at the end of ten years, 
$3,350.60; or, at the end of twenty 
years, $7,330.00. The above amounts 
and similar amounts at the third and 
intervening years, may be had, if de- 
sired, as a loan. 

You agree in accepting my proposal, 
to furnish two men whose ages I have 
obtained, that are physically, mentally, 
morally, and financially acceptable to 
my Board of Examiners. 

You should observe that in all proba- 
bility one of the members of the firm 
will die within twenty years, and that 
the $10,000 for such death and the 
cash value (or the sinking fund on the 
remaining contract) is in itself a good 


investment. You have had the an- 
nuity feature and the possibility of 


$10,000 at the death of the other mem- 
ber in addition. 

Hundreds of firms have employed 
me, from any one of which you may 
inquire for reference. The Federal Re- 
serve and many local banks require my 
service when customers desire credit. 
I have been doing business for sixty- 
eight years. I have never been taught 
the meaning of whistles or hands on 
a clock. Millions of dollars are at my 
command. I have kept thousands of 
good firms from going out of business 
in that unforeseen hour of financial 
distress, or. by furnishing cash, to help 
take the place of that valuable mem- 
ber of the firm that has gone to any 
early grave. I help the widow of the 
deceased member of the firm to en- 
joy some of the comforts that were 
hers as a faithful, deserving wife. I 
educate the dead father’s children. I 
loan the farmer money. TI teach the 
people, rich and poor alike, how to 
Save, the pleasure of Thrift and the 
simple, effective art of Prudence. 

I am the Massachusetts Mutual Life 
Insurance Company of Springfield, 
Massachusetts. My representative and 
spokesman will be pleased to give you 
further details of the contract men- 
tioned in the foregoing. 





HARD ON THE BUREAU 





“Manufacturers News” Calls It a Mon- 
umental Failure and Says 
Confusion Reigns 





The issue of “The Manufacturers’ 
News,” of June 28, is severe on the 
War Risk Insurance Bureau, which it 
designates as “The most monumental 
failure of the Wilson administration 
Its inefficiency has been the talk of 
two worlds. Its home management has 
been a joke. Everything about it seems 
to be in a state of confusion and un- 
certainty.” 

There is a lot of confusion and pile4 
up correspondence in the Bureau, but 
the situation is not as bad as the 
“Manufacturers’ News” says. There 
are some efficient men in the Bureau 
who are doing their best to straighten 
out tangles. Its management has not 
been a joke, hut has been up againrt 
the biggest administrative problem in 
Washington. 





Stabilize Control 
of Missouri State 





THREE TRUSTEES HAVE STOCK 





President Singleton’s Statement About 
Move Which Will Keep Company 
Away From Barterers 





St. Louis, July 1-—The majority of 
stock of the Missouri State Life has 
heen placed in the hands of three trus- 
tees for a period of five years. This is 
a step which will be greeted with gen- 
satisfaction. There has been a 
feeling throughout the business that the 


eral 


Missouri State Life is too prominent 
and too good a company, too sacred a 
trust, to have the stock bartered by 


financiers. 

M. EK. Singleton, president of the Com- 
pany, the 
ment which explains the situation: 

“T am very glad to be 
nounce, in the interest of the great in- 
stitution of life 
and of the Stockholders and Policyhold 
ers of the Missouri State Life Insurance 
Company in particular, that a majority 
of the stock of the Missouri State Life 
has been placed for a period of five 
years in the names of the following 
trustees: M. E. Singleton, president of 
the Company; John F. Shepley, presi- 
dent of the St. Louis Union Trust Com- 
pany; and BR. W. Morgenthaler, treas- 
urer of the Court House Savings Bank, 
Cincinnati. The latter two trustees are 
stockholders of the Company, but not 
directors. 

“As a result, the great 
under which this Company has been 
laboring for the past two years has 
heen removed, the management and con- 
trol are stabilized, and the identity of 
the Company preserved against any 
possible attack from unscrupulous 
varties whose whole efforts might have 
been concentrated in attempts to ex- 
ploit our Company and its stockholders 
and policyholders for their own person- 
al gain, sometimes directly and at other 
times through stock-jobbers. 

“IT personally have acquired a large 
block of stock in the Company and my 
St. Louis friends have also become 
heavily interested in the Company. 

“The Missouri State Life has made a 
remarkable record in the past and in 
spite of the various attacks that have 
heen made upon it in the last year is 
now writing more business than ever 
before, the business from the first of 
the year having exceeded that of a sim- 
ilar period last year by about $9,000,000. 
With the stock difficulties removed and 
the time of the organization free to be 
devoted entirely to the upbuilding of 
‘he Company, there is no doubt but 
that the Company will make greater 
strides in the future than in the past.” 
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Age Limit To 
Retire Hardison 


NO RELIEF FROM LEGISLATURE 
Massachusetts Commissioner Powerful 
Figure in Insurance for Years; 
On Many Committees 
Frank H. Hardison, commissioner of 
insurance in Massachusetts, has reached 
the age of retirement. A bill which 
would provide for his exempton from 
the age limitation provisions was not 
admitted by the Senate, which seems to 
make his retirement probable. The 
Eastern Underwriter endeavored to get 
a statement from the commissioner this 
week on the subject, but was not suc- 

cessful. 
Commissioner Hardison is one of the 
veterans in the 


commissioners’ con- 





HARDISON 


MRANK H 


the highest 
spect by He is a graduate 
of Dartmouth, was for twenty years en- 
gaged in newspaper work, and in 1896 
became examiner of the Massachusetts 
Department. In 1898 made 
deputy commissioner and in 1908 com- 
As head of the Massachu- 
Mr. Hardison has 
taken an active part in helping to shape 
many movements in underwriting and 
state He did prodigious 
work in the crucial days of compensa- 
tion insurance 

In the commissioners’ convention he 
has served on many of the most im- 
portant committees, and that body 
would not think about acting on any 
momentous question without consulting 
him. A man of great ability, the Mas- 
sachusetts commissioner is as blunt as 
they make them, as honest as the day 
is long, and has opinions of the most 
positive nature. Sometimes’ these 
opinions have clashed with personali- 
ties, companies or associations in the 
business. A case to the point is his 
recent appearance in the Massachusetts 
legislature opposing preliminary term 
valuation. The commissioner’s attitude 
was keenly resented by the preliminary 
term companies, and they have dis- 
cussed retaliatory legislation. 

In fire insurance Commissioner Hardi- 
son began a sweeping inquiry as to 
values carried in congested districts of 
large cities and into re-insurance, but 
made no recommendation as to his 
findings. If Commissioner Hardison re- 
tires he will be succeeded by Arthur BD. 
Linnell, first deputy, in all probability. 
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No Decision About 
Lump Sum Payments 


GLASS DENIES PRESS STORIES 





Simply Asked Attorney General For 
Ruling; Senators Think Monthly 
Payments Should Continue 


Secretary Glass has informed Sena- 
tors that as yet the Attorney General 
has not rendered an opinion as to the 
authority under existing law to make 
payments of converted policies in any 
manner other than the prescribed 
monthly payments extending over a 
period of twenty years. Daily news- 
paper reports that the War Risk Bureau 
had decided that beneficiaries may re- 
ceive lump payments are, therefore, in- 





accurate. 

In the course of a debate in the Sen- 
ate a few days ago Senator Smoot said: 
“I hope that lump payments will never 
happen. The war risk insurance act 
was carefully considered by a _ sub- 
committee of the Finance Committee of 
the Senate, and, further, by the whole 
committee, and this very subject was 
one which was discussed as much as 
any other provision of that act. If 
there was one thing that was developed 
at our hearing it was that if the insur- 
ance was paid in a lump sum to the 
beneficiaries of the soldiers, past ex- 
perience under the private insurance 
corporations proved beyond a doubt 
that 40 per cent of the lump sum paid 
would be expended the first year, and 
not only expended but much of it 
wasted, and that at the end of the 
second year another 40 per cent of it 
would be dissipated. 

“It was also stated that there are 
only 8 per cent of the beneficiaries of 
insurance who make a wise use of the 
money, particularly with a view of tak- 
ing care of themselves for the future.” 

Vocational Injuries and Deaths 

In the vocational rehabilitation de- 
bate in the Senate the statement was 
made by one of the Senators that more 
than 200,000 men in this country are 
functionally crippled as the result of 
accidents in industry, and that there is 
an average of 22,500 deaths a year of 
men hurt in industry. There are about 
15,000 cases of men who are seriously 
injured in industry every year. 





VERDICT FOR NATIONAL 

The suit of the National Life Insur- 
ance Company of the U. 8S. of A. against 
the Clover Leaf Casualty Company and 
others for conspiracy to interfere with 
its business and agents at Atlanta, Ga., 
resulted in a verdict of $2,000 in favor 
of the National. 





FEDERATION MEETING 

The annual meeting of the Insurance 
Federation of Pennsylvania will be held 
in Harrisburg on July 11. Among those 
who will speak are Governor Sproul, 
Commissioner Donaldson, and James H. 
Carney, president of the National Coun- 
cil of Insurance Federations. 





ELECT W. S. WEAVER PRESIDENT 

W. S. Weaver, of Rochester, N. Y., 
was elected president of a Mutual Life 
field producers’ club at a meeting hel 
in Atlantic City. At one time Mr. 
Weaver was president of the Rochester 
Life Underwriters’ Association. 





GOING TO COAST 

Nelson B. Hadley, chief examiner of 
life companies, and Anslem Smith, ex- 
aminer, of the New York Department, 
have gone to San Francisco in con- 
nection with the examination of the 
Pacific Coast Department of the Metro- 
politan Life, 


EXAMINE RELIANCE LIFE 





New Supervisors’ Contract Reduces 
Cost of New Business; Esprit de 
Corps Praised 





The Reliance Life of Pittsburgh was 
recently examined by the Pennsylvania 
Insurance Department, and _ highly 
complimented about the conduct of its 
affairs. Two paragraphs of the report 
of the examiners follow: 

“On January 1, 1919, a new Super- 
visors’ contract was put in force tending 
to reduce the cost of new business, as 
it provides a liberal compensation for 
the Supervisor provided he keeps at his 
work and produces volume of business 
required of him. Taking the bonuses 
paid the Supervisors for their produc- 
tion and counting them as first year’s 
commissions, which in reality they are, 
the first four months of 1919 show a re- 
duction of 7 per cent in first year’s 
commissions compared with the first 
four months of 1918. 

“The esprit de corps of the Company 
is manifest in the attitude of the em- 
ployees, from the lowest to the highest 

all striving to obtain results not for 
the sake of wage alone, but that each 
may be accorded recognition for his 
best endeavor to the end that he or 
she may be permitted to form an in- 
tegral part of a successful, strong, 
rapidly growing, wisely managed Com- 
pany maintained especially in the in- 
terest of policyholders. This condition 
of affairs is due to the absolute devo- 
tion and attention of the secretary to 
all and every detail of method, man- 
agement and system, reflected in the 
perfect condition of all books, accounts 
and records.” 





TO MEET IN AUGUST 





General Agents and Agents of Colum- 
bian National Life Will Attend 
Conference 





The Columbian National Life will 
hold an agency conference in Boston at 
the Hotel Somerset on August 18, 19, 
20, 21. To this conference there has 
been invited the general agents of the 
Company and also agents who qualify 
for membership in the Star Producers’ 
Club for 1918-19. 


JOINS DEPARTMENT 

Son of Superintendent Jesse Phillips 

Made Assistant Examiner; Three 

Others Appointed 

Henry Phillips, of Hornell, N. Y., is 
a new assistant examiner of the New 
York Insurance Department. He is a 
son of the superintendent, and if he 
takes after his father he should have 
a brilliant career. Other assistant ex- 
aminers just appointed are Morris Pike, 
John F. Dorsch and Charles E. Ryan. 

Irving B. Block has been appointed 
an investigator. 





KINGSLEY ON LUNGER 

Darwin P. Kingsley, president of The 
New York Life, was one of the many 
insurance executives who gave out 
statements about the late ex-president 
of the Equitable. He said: 

“The Equitable Life in particular 
and life insurance generally have suf- 
fered a great loss in the death of Vice- 
President John B. Lunger. I knew Mr. 
Lunger with the intimacy that springs 
up between men working side by side. 
I knew him in later years while he 
served the Travelers and the Equitable, 
as a sound underwriter with progres- 
sive ideas. He touched and advanced 
life insurance at many points. His ex- 
periences with The Prudential which 
began thirty years ago, his experience 
in the New York Life, brought him into 
contact with the many phases of a 
many sided business, and gave him a 
rare equipment for the broad service 
he was rendering at the time of his 
premature demise.” 





——— 





Assets 
Liabilities 
Capital and Surplus ...... 
Insurance in Force 
Payments to Policyholders 





Organized 1871 


LIFE INSURANCE COMPANY OF VIRGINIA 
RICHMOND, VIRGINIA 
OLDEST-LARGEST-STRONGEST, Southern Life Insurance Company 
Issues the most liberal forms of Ordinary Policies from $1,000.00 to 
$50,000.00, and Industrial Policies from $12.50 to $1,000.00 


CONDITIONS ON DECEMBER 31, 1918 
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Total Payments to Policyholders since Organization 
JOHN G. WALKER, President. 


$18,362,862.75 
16,626,824.78 
1,736,037 .97 
149,170,320.00 
ane 218.75 
834.83 


























REASON Our 


underwriting and are guaranteed by a 1e- 
posit of the full legal reserve with the 


State. Our promises are all in our con- 
tract. Good centracts for up-and-doing 
agents. 


DR. ALBERT SEATON 
Vice-Pres. & Med. Dir. 


Policies Sell 


UR POLICY CONTRACTS contain 
all provisions consistent with safe 


THOMAS J. OWENS, Pres. 


CLAUD T. TUCK 
Secretary 








The Columbian National Life Insurance Company 


Boston, Massachusetts 
ARTHUR E. CHILDS, President 
LIFE, ACCIDENT, and HEALTH INSURANCE 


Low Guaranteed Rates 

















INTERNATIONAL LIFE or st. Louis 


SMASHED ALL RECORDS IN 1918 | 
Jt was the Special Combination and New T. O. Policies that did the work. | 


If you are not selling them we are both losing money. 
Write us today for contract 


INTERNATIONAL LIFE, ST. LOUIS, MO. | 








CAPABLE MEN — | 
Can Always Be 


WELL PLACED 


Much desirable territory is ready for 
Agents who can deliver policies in satis- 
factory volume. Inquiries about localities 
will have careful attention. 


Union Mutual Life 


Insurance Company 
PORTLAND, MAINE 


Address: 
ALBERT E. AWDE, Supt. 














of Agencies. 








ISSUES DOUBLE INDEMNITY 
Richard W. Brooks, agency manager 
in Eastern Pennsylvania for the Royal 
Union Mutual Life, reports an excellent 
six months’ business, having in this 
period made the paid-for quota for the 
year ending September 1. Since July 1 
the company is issuing policies em- 

bodying double indemnity benefits. 
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Founded 1865 





The Provident Life and Trust 
Company of Philadelphia 





when it is most needed. 


Provident policies are “seeing ahead” policies. Taken 
out now, they provide effective protection at the time 








Northwest corner Fourth and Chestnut Streets 








Companies Taking 
School Scholarships 


CARNEGIE COURSE PLANS 





First Session Opens October 1; Dormi- 
tory Accommodations for One 
Hundred; Fine List of Lectures 





Glover S. Hastings, William E. Taylor 
and Winslow Russell, of the educational 
committee of the Association of Life 
Agency Officers, have issued a pros- 
pectus of the Carnegie Institute’s 
School for Training Life Insurance 
salesmen, which will begin its sessions 
on October 1 in Pittsburgh. There is keen 
interest in the school and a number of 
companies have already announced 
their intention of offering scholarships 
to agents. Professor John A. Steven- 
son, of the University of Illinois, who is 
the director of this new life insurance 
salesmanship school, is a man of un- 
usual executive ability who combines 
practical experience in life insurance 
and salesmanship with a thorough un- 
derstanding of the best methods of 
curriculum organization and teaching. 
He is now carefully selecting a small 
group of specialists who are practical 
life insurance field men and have had 
experience in teaching. 

To Messrs. Stevenson, Griffin M. 
Lovelace and Edward K. Strong, Jr., 
professor of vocational education in 
Carnegie Institute of Technology and 
research specialist in advertising and 
salesmanship, has been assigned the 
task of actually developing in detail 
the new course of training. They have 
searched the standard sources and text- 
books for the best material and also 
the Army Overseas Course prepared by 
William Alexander, secretary of the 
Equitable Life; Dr. Lee K. Frankel, 
third vice-president of the Metropolitan; 
and Frank L. Jones, chief supervisor of 
the army overseas course in life insur- 
ance. They have also been greatly 
assisted by the department of educa- 
tion of the University of Illinois, which 
has already endorsed the teaching 
plans. Mr. Lovelace, who was super- 


intendent of agencies of the Connecticut 
Mutual, has devoted his entire time for 
some months on the preparation of the 
new course to insure that it includes 
all the really essential practical points 
and only the important ones. 


The List of Lecturers 


Lecturers have been chosen not only 
for their prominence in the field of life 
insurance, but for their well-known 
skill in certain phases of the business. 
These lecturers include William H. 
Beers, Mutual Benefit, Rochester; 
Philip Burnet, Continental Life, Wil- 
mington; Walton L. Crocker, John 
Hancock: L. R. Denniston, Travelers; 
Arthur F. Hall, Lincoln National Life; 
Frank L. Jones; J. E. Kavanagh, Met- 
ropolitan; M. A. Linton, Provident Life 
& Trust; Earl G. Manning, Provident 
Life & Trust; Joseph A. Richards, New 
York advertising man; R. W. Stevens, 
Illinois Life; Walter Dill Scott, direc- 
tor of Carnegie Bureau of Salesman- 
ship; Dr. E. G. Simmons, Pan-American 
Life; Graham C. Wells, Provident Life 
& Trust; Edward A. Woods, Pittsburgh. 


The course is planned to cover a term 
of eleven weeks. It will be repeated 
three times a year, beginning October 
lst, January 5th and April 5th respect- 
ively. Scholarships providing tuition 
with board and room in the life insur- 
ance dormitory will cost $250 each. If 
the student chooses to board and room 
elsewhere than in the dormitory, a re- 
fund of $150 will be made. The dormi- 
tory provides for two men in a room 
and is furnished simply but adequate- 
ly. There is a comfortable club room 
for social gatherings and for evening 
discussions of subjects pertaining to 
the course. The privileges of lectures, 
use of libraries and other facilities ac- 
corded students in other courses are 
also included. Each scholarship en- 
titles the purchaser to the attendance 
of one student at the school, with 
board and lodging for one term of 
eleven weeks. For instance, if a life 
company contracts for five scholarships 
a year for five years, it might choose to 
arrange with the director to send two 
students for the fall term, two for the 
winter term and one for the spring 
term. Of course, a subscribing life in- 
surance company may make its own 
arrangements with its students con- 
cerning plans of reimbursement, if any, 





THE MOST VALUABLE POLICY FOR YOU | 


Mr. Agent, is to write your prospect in the Company writing 
the most valuable policy for the insured. 
Secure prompt action in the 


INSURANCE COM 













Blank Changes For 
Life Companies 





COMMISSIONERS MAKE REPORT 





New Schedule B to Show Variety of 
Information Regarding Mortgages; 
Group Insurance Separated 


The committee on blanks of the Na- 
tional Convention of Insurance Com- 
missioners has announced a number of 
changes in the Life Convention form. 


On Page 2 the amount of capital will 
be shown as paid up, eliminating the 
words “in cash.” 

As many companies own buildings on 
which there are mortgages and it 
seems desirable that the interest on 
incumbrance should be shown as an 
inside amount and treated as a reduc- 
tion from gross rents; after the word 
“buildings” the words “less $ 
interest on incumbrances.” 

A change has been made on Page 8 
to show in proper manner the increase 
of capital stock by transfer from sur- 
plus. 

On Page 3 the term “Federal Taxes” 
is used to make the tax items on that 
page uniform with other blanks. 

On Page 6 provision is made for a 
separate exhibit of group business. 

Information is also required as to 
whether the company is directly or in- 
directly owned or controlled by any 
other company or corporation. 


New Schedule B 
It is required to be shown what 








for the cost of the course. Only one 
hundred students can be accommodated 
in the dormitory and in the classes dur- 
ing each term, so that the privileges of 
the course are limited. To secure the 
admission of students. scholarships 
should be purchased promptly. 

Correspondence may be addressed to 
Winslow Russell, chairman of the edu- 
cational committee of the Association 
of Life Agency Officers, 49 Pearl Street, 
Hartford. 

The attractive little prospectus of the 
course now being sent to companies 
was written and prepared by Joseph A. 
Richards. 


WILLIAM N. COMPTON, General Agent 
Metropolitan District 
St. Paul Bldg., 220 Broadway, New York, N. Y. 










amounts, if any, were lent during the 


year to directors, officers or stock- 
holders. It is also required to be shown 
both the face amount of claims com- 
promised and the actual amount paid 
thereon. The premiums received on 
group insurance in each state are to 
appear separately. 


: Schedule B, on Page 13, is to be elim- 
inated and a new Schedule B substi- 
tuted, with five general interrogatories. 


Part I is a summary of all the mort- 
gages owned showing the total amount 
outstanding at end of previous year, 
total amount loaned during the year, 
total amount paid off during the year 
and the total amount outstanding at 
en of year in each state or foreign 
country separately and divided be- 
tween “Farm Properties” and “Other 
Properties.” 


Part II shows separately each mort- 
gage made or increased during the year 
except those loans on farm property 
which come within certain restrictions. 

Part III shows separately each mort- 
gage loan upon which interest, taxes, 
, ant or other liens are past 

ue. 





$3,000,000 GOAL 





Arnold Harmelin, Columbian National, 
Boston, Aims to Reach That 
Production 





Arnold Harmelin opened an agency 
for the Columbian National in Newark 
on February 2, 1918. He had to build 
from the bottom up, and by determina- 
tion, will power and co-operation suc- 
ceeded in placing $707,250 of business 
for the first eleven months. 


In 1919 the agency is giving a fine ac- 
count of itself. During the first six 
months business of $609,500 was paid 
for, and the agency is now going at the 
rate of $1,250,000 a year. Mr. Harmelin 
has set a $3,000,000 production as his 
goal. 





$8,600,000 BY JUNE 16 
The Reserve Loan Life on June 16 
had reached a production of $8,600,000 
for the year, giving the company in- 
surance in force of more than $365,- 
000,000. The company had set a mark 
of $2,000,000 for June. 





























wide reputation. 





The Verdict of the Great Jury. 


Your success as an underwriter depends upon the verdict brought in 
by the greatest jury in the world—the American public. 
eight years the Massachusetts Mutual has been building up a nation- 
Its friends are everywhere and are ever ready to 
testify to the faithful and efficient service that it always renders. There 
is no better company to buy from and no better company to sell for. 

Occasionally we have a General Agency opening. 


JOSEPH C. BEHAN, Superintendent of Agencies 


MASSACHUSETTS MUTUAL 


For sixty- 


LIFE INSURANCE COMPANY 


Springfield, Massachusetts 
Incorporated 1851 





The Agents of the 
New England Mutual Life Insurance Company 


After another Year of Splendid Success, 





Generous Service which 


Face the New Responsibilities resulting from the War, 


with the Determination to give that 


is making Life Insurance 


A Universal Necessity 
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State Life Passes 
$100,000,000 Mark 


QUARTER OF A CENTURY OLD 





Has Made Steady and Real Progress; 
Vice-President Coffin’s Standing 
in Business 


The State Life of Indiana of which 
Charles F. Coffin, former president of 
the American Life Convention, is vice- 
president, recently passed the $100,900,- 
000 mark of insurance in force. On 
December 31, 1918, the company had 
44,472 policies in force for $93,319,457 
of insurance. Three of its producers 
will write more than $1,000,000 eaca 
this year. 

The State Life Insurance Company 
was organized in 1894, so this is the 
twenty-fifth year of the company. In 
honor of the silver anniversary all of 
the monthiy bulletins have been 
printed in silver finish, making an uri- 
usually attractive typographical mes- 
sage to the agents. 


The last financial statement of the 
company showed assets of $20,364,664, 
with unassigned funds of $2,614,121. 


During 1918 the company had an in- 
suvance gain of $6,783,211. The aver- 
age amount of each policy in force in 
the company is $2,098. The total in- 
come during 1918 was $4,394,286. 

The State Life is well managed in 
all departments and its progress has 
been steady and most satisfactory. As 
an insurance executive Vice-President 
Coffin is held in high esteem through- 
out the country, being an unusually 
clear thinker, a fighter for what he 
believes to be the right, and as a 
speaker before agency and underwrit- 
ing bodies his remarks have always 
been characterized by originality, 
power and splendid reasoning ability. 





WILL H. DEMING DEAD 
Vice-President of Connecticut Mutual 
Life Went With Company Forty- 
five Years Ago 

William H. Deming, second vice-presi- 
dent of the Connecticut Mutual Life, 
died last week in Hartford. He went 
with the Company forty-five years ago 
after leaving high school; became as- 
sistant secretary in 1897; secretary in 
1906; and second vice-president in 1918. 

MONTHLY INCOME 

In the opinion of B. J. Weil, the 
Travelers in Montgomery, Ala., the 
monthly income is the acme of insur 
ance policies. 

The monthly income policy at its 
best pays a definite sum during the 
whole life of the beneficiary and guar- 
antees these payments for a minimum 
of years, in an average case say twenty. 
This form is sure to offer protection 
and the maximum protection possible 
for as long a time as is desirable. 

The beauty of income insurance is 
that it provides a safe and sufficient in- 
come to provide for the wants of the 
beneficiary in such a way that no mis- 
fortune or misdeed is able to stop the 
flow of cash. The oid line companies 
are so stable and the assets so large 
and so many, that their security is un- 
impeachable. When we consider that 
by taking out an income policy, we 
select as our trustees the financial ex- 
perts of the nation, we cannot help but 
see the superiority of this method to 
that of taking out a lump sum policy 
and allowing the beneficiary to invest, 
the funds. Few people and especially 
women who are dependent on their 
husbands for support, are capable of 
investing a large sum of money safely 
at a fair rate of interest. It is far 
more wise to invest this money in an 
income policy before death. There are 
accurate statistics to show that 60 per 
cent. of the money left in insurance is 
dissipated within six years by need- 
less or careless expenditures or by poor 
investments. 


Epidemic Justifies 
Large Surpluses 


MANSFIELD’S ANNUAL REPORT 





Companies Right in Creating Large 
Funds in Excess of Normal De- 
mands, Says Commissioner 


In discussing the influenza epidemic 
and its effect upon life insurance com- 
panies Commissioner Mansfield, of Con- 
necticut. in his annual report says that 
the companies in creating large funds 
in excess of normal demands builded 
better than they knew. His comments 
follow: 

“I am pleased to note that the Con- 
necticut companies in every case stood 
the abnormal strain without embarrass- 
ment. This fact is also true in case 
of nearly all companies of other states 
or countries doing business in this 
State. Heavy inroads into surplus 
resulted in a number of instances, but, 
barring a recurrence of the conditions 
existing in the last four months of the 
past year, and continuing into the early 
part of the present year, a rapid recov- 
ery should be anticipated. 

“Many health and accident companies 
have found it advisable to increase 
rates. This is not a sign of weakness, 
but a recognition of the necessity of 
putting the business on a more secure 
foundation. Heretofore, competition 
for this class of business has forced 
rates down to what might be termed 
a rock bottom basis, and the recent epi- 
demic has undoubtedly brought about 
a change which will eventually put the 
business on a much stronger foundation. 

“In general, it may be said that the 
two lessons which the epidemic has 
taught have been the need of substan- 
tial surplus funds for both life and 
health and accident companies, and the 
need for increased rates in case of the 
latter companies. 

“The need of ample surplus is shown 
by the conditions which have been in 
operation during 1{°8 and the first part 
of 1919. It has bet.. very easy on the 
part of many to criticise the accumu- 
lation of large surpluses in the case of 
many of our companies, and to demand 
their distribution, especially by the mu- 
tual companies. But our experience 
shows that after all, those companies 
Which have created large funds in ex- 
cess of normal demands have builded 
not perhaps better than they knew, but 
certainly better than many of their 
critics knew.” 


BIG TREE CONVENTION 





Pacific Mutual Men to Meet in Pitts- 
burgh September 25-27; 
Interesting Program 


The Big Tree Convention of the Pa- 
cific Mutual Life will be held in Pitts- 
burgh September 25, 26 and 27. The 
program in part follows: 

Opening address by President E. K. 
Price. Welcome to delegates by Secre- 
tary C. I. D. Moore. Introduction of 
other Company officers. 

Reading of $25 prize paper on “Find- 
ing Prospects,” followed by discussion 
fcr 15 minutes. 

Reading of $25 prize paper on “How 
Best to Use War, Influenza and Inheri- 
tance Taxes as Reasons for Buying Life 
Insurance,” followed by 15 minutes dis- 
cussion. 

$1 cash prize for the best 3 minute 
closing demonstration. 

“Things That Make a Medical Direc- 
tor Smile and Things That Don’t,” Dr. 
W. W. Beckett. 

“How to Make More Than a Living 
in the Life Insurance Business,” 

W. Maxson. 

Blackboard demonstration on “How 
to Present Endowment at Age 65.” 

“Policyholders’ Picnics,” J. J. Maurin; 
“Policyholders’ Banquets,” Sam Garber; 
“Policyholders’ Moving Picture Theatre 
Parties.” 





NATIONAL LIFE INSURANCE COMPANY 


MONTPELIER, VERMONT 
FRED A. HOWLAND, President 


A MUTUAL COMPANY 


WHICH FOR 


SIXTY-NINE YEARS 


HAS PROTECTED THE 


HOME AND FAMILY 


Edward D. Field, Superintendent of Agencies 
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HOME LIFE INSURANCE COMPANY of AMERICA | 


INCORPORATED 1899 


PROTECTION FOR THE ENTIRE FAMILY 

This Company issues all modern forms of policy contracts from age 3 months 
next birthday to 6 years. 

INDUSTRIAL POLICIES are in full immediate benefit from date of issue. 
ORDINARY POLICIES contain a valuable Disability clause and are guar- 
anteed by State Endorsement. 

GOOD CONTRACTS FOR LIVE AGENTS 
Executive offices No. SOG Walnut St., Philadelphia, Pa. 
BASIL S. WALSH, President JOSEPH L. DURKIN, Secretary JOHN J. GALLAGHER, Treasurer 























THE 


GOVERNMENT INSURANCE 


FOR SOLDIERS AND SAILORS 





Government Insurance for Soldiers and Sailors is Term Life and Disability Insur- 
ance for the duration of the war and for five years thereafter. The cost is calculated 
according to the American Table of Mortality, the Government assuming all expenses 
of management and the extra risk incurred by reason of the war. It is paid for by 
monthly deductions from the insured’s pay. In case of death monthly payments of 
$5.75 for each $1,000 of insurance are made to the beneficiary for twenty years. In case 
of total and permanent disability similar payments are made to the insured during life. 


The cost is very low but increases each year according to the increasing death-rate 
shown by the mortality table. Each man begins with the rate at his attained age, and 
each year his insurance is continued his rate is advanced. No extra charge is made for 
disability benefits. 


The law providing for this insurance is administered by the Bureau of War Risk 
Insurance which is a division of the Treasury Department, There is an Insurance 
Officer in each camp to give instructions and to take applications. About 90 per cent. 
of the soldiers and sailors have taken this insurance, and the average policy is over 

,000. The total amount insured is greater than that on the books of all the life com- 
panies and all the fraternal orders in the country. The total amount paid in death- 
claims to February 1, 1919, was nearly $300,000,000, and a still larger amount was in 
process of payment at that date. 


The law under which the Government Insurance is carried on provides that this 
Term Insurance may he continued for five years after the termination of the war and 
that during this period these Term policies may be converted into Life and Endowment 
policies with level premiums. The regulations governing this conversion have recently 
aa issued and provide for Ordinary Life, Limited Payment Life and Endowment 
policies, with level premiums payable monthly, quarterly, semi-annually or annually. 
These premiums are necessarily higher than the old Term policy premiums because they 
do not increase from year to year. They are the so-called net premiums, as used by 
private companies, and are based upon the American Table of Mortality with interest 
at 34%. They are the amounts necessary to provide for death-claims alone, according to 
the Mortality Table, without loading for expenses, taxes or contingencies—all of which 
are assumed by the Government, The rate is to be that of the attained age, and no 
medical examination is required. 


These policies are unassignable, non-taxable and free from the claims of creditors. 
They are incontestable except for non-payment of premiums. They provide for in- 
surance against death and total disability. The beneficiary must be within the class 
provided by law, but within that limit may be changed at will by the insured. The 
insurance becomes payable on total permanent disability, in monthly instalments during 
such disability. Policies provide for loans, cash surrender values, paid-up insurance. 
and change_in premium payment from monthly to quarterly, semi-annual or annual 
payments Policies are free of all restrictions as to residence, travel, occupation, mili- 
tary or naval service. Lapsed policies may be reinstated within two years upon satis- 
factory evidence of insurability, and payment of back premiums with interest, Policies 
participate _in whatever gains may accrue from a mortality lower than that of the 
Mortality Table, and from an interest rate higher than 34%. 


Application must be duly made for the new insurance during the five years following 
the termination of the war as proclaimed by the President, and until the conversion is 
made the Term Insurance must be kept in force. It may be reduced in amount if 
desired, on application to the Bureau. 


The new insurance is available only to those who take the Term War Risk In- 
surance while they are in the service. It is properly furnished to a special class 
of citizens who have incurred special risks in defence of the liberties of all. It is 
furnished at as nearly the actual cest for death claims as can be ascertained in advance. 
It is furnished by the taxing power, which exempts it from taxation and pays the 
expenses of administration out of moneys raised by taxation, and stands ready to 
make good any deficiency that may arise by further taxation. Of course no private 
company, which pays heavy taxes to both State and Federal governments, Pays its own 
expenses of administration, and provides for contingencies, can compete with the taxing 
power. The class of citizens to whom it is available forms only a small proportion of 
the nation. They should by all means seek its protection. Others should apply to the 


New York Life Insurance Company 
DARWIN P. KINGSLEY, President 
346 & 348 BROADWAY, 


NEW YORK, N. Y. 
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POLICY PLANS OF PHOENIX MUTUAL LIFE DETROIT LIFE’S ADVICE —= 
The Phoenix Mutual Life has made a comparison of its paid-for business dur- | hs a ag to agents the Detroit 
ing the past five years, classified by plans of insurance. An increase of annual a aet = ers agents the following good HOME | IFE 
premium life is again noted, as well as of other limited premium life, which is * ae é iets —_ 
the result of the growing popularity of the 30-Premium Life contract. During | you think you are beaten, you are. 
the year 1918 the Company issued 80 per cent. of its business on some form of If you think you dare not, you don’t. INSURANCE Co. 
life or protective plans. If you Pag you'd like to win, but 
P ; you think you can’t (Purely Mutual 
Pald-for Business " It’s almost a “cinch” you won't. : , 
1918 1917 1916 1915 1914 If you think you'll lose, you're lost, 256 BROADWAY, NEW YORK 
% % % To To For out in the world you find 
Annual Premium Life..........000.s0000% 48.5 45.4 31.9 28.7 34.3 Success begins with a fellow’s will, GEORGE E. IDE, President 
ek ow ee eee ee 22.7 24.3 22.3 22.9 37.4 It’s all in the state of mind. 
Other Limited Premium Life............ 5.8 4.9 4.5 3.6 3.4 
soa, ones aSaeenadas weer | 1.5 13.2 17.5 - 
20-Year Endowment ................. .. 3.6 3.4 4.9 4.9 6.0 E. 0. WIETERS PROMOTED ase © nent _Rapert_ of Se 
Other Tndowment .........0cscsseccses . 2.0 2.3 1.8 sO 2.1 Edward O. Wieters, thirty-five years shows over Four Million Do ion 
ME iN sits cgdeedanedeatvowe busses . 142 12.2 13.2 12.5 12.7 with the Metropolitan, and for several —,* policyholders in 1918, of 
Protective .......... ccc cece cece eee eceeee 3.6 46 5.3 4.7 ee years manager of the claim department, ptr ae ne oe 
ee ee eee eee rr re 1.9 1.4 2.9 3.5 41 has been made assistant secretary of fluenza pneumonia epidemic caused 
‘ilies «ni annonce eamanninin the Metropolitan. an abnormal me ing 4 ergates than 
any experience t é 
100. 100 100. 100. 100. history, but notwithstanding. this 
e¢ assets show an i f 
Total Insurance in Force December 31, 1918 pore oe a ent rare now over 
SE I TAN inks sch eeenes Shebnd dina a eeenneeitbnebobats 36.3% voters’ ee = 
UN sida eRe ds nOS adage OCD ARETE D TNR ERES Conse O48 ED 31.9 . a’ insurance in force was 
~ BPS SOPSAEPES*HVOSASC Qa Gg esrceeeort*Vreevwvsrscsecveserrrcrese«e d d 
Other Limited Premium Life...........c.ccccceecceceeeeeeseecueeeess 6.2 M ie aon senha Gan. Weel aol 
CE oc cacintGabinasphorade osibossgacnseneneheresetsnedains 2.8 ore Fifty-Nine Million Dollars, 
ge | | POET PETECTOTETTET TTT TET TT TTT 7.5 
EE IE so oa he 040.010 0.06.05 9 444 29694960 t48 PHOS Os0h440 04 eH ST SS 4.3 Power 
NR ita Gik b Xie auch Meas aE oe eh et AOE ERIE P ERA EET ORS ARNO eee 8.5 
ES nets caincecheggankeiesiinen tashdperventcabtiaetsetddinaied 1.8 To You For Agency apply to 
PR aia noo 6085000 5 0 00 0 04:0 008806 OHO eg 640005354 88840964004 _ GEORGE W. MURRAY, 
100. Supt. of Agents. 
———— = —— The more push there 256 Broadway, New York, N. Y. 
! hil FOURTH METROPOLITAN PAPER is behind you the more 
Manhattan-Gra hs = “The Home Office’ Makes Its Appear- power you have. We 
P ance at 1 Madison Avenue, furnish the push. This . : 
COMUULAAUIUU DEV UAEUUALLUAAUENUALODEAAU SENATE | mn wow Vers oy push 1S the help we Build YourOwn Business 
‘ i i as an- J rs) ; . 
Many a man who scorned life insur- _,.' 2° Metropolitan Lite has added an- give Of ee No under our direct general agency contract 
; . a . Other paper to the list of publications tl | f 
ance while at the pinnacle of his busi- it issues at No. 1 Madison Avenue. The otner ire. insurance 
ness successes, wishes in his old age jatest is called “The Home Office,” company does as much Our Policies provide for: 


that he had paid a few premiums when 
he had the wherewithal to qualify. 





Medical examiners are really just as 
useful to a company as the agent him- 
self, for without them the company 
could never keep its funds long enough 
to pay bona fide claims or agents’ com- 
missions! 





It is too bad that some agents have 
not had a medical school education for 
now they will never be convinced that 
their judgment is not as good as that 
of the medical director! 





It is just as much a crime to load up 
a prospect with policies which you 
know he can never afford to keep up 
as to under-insure him. 





A good agent can make a rich man 
feel that there will be nothing to his 
estate but taxes, if he talks the protec- 
tive features of life insurance long 
enough. 


It is not hard for an agent to out- 
point a lawyer in selling policies to 
cover the inheritance tax feature, for 
time has proved that attorneys are not 
usually up to snuff on this point. 





Beware of the agent who never 
carries an umbrella. He is apt to be the 
man who never believes in getting his 
feet wet on a rainy day canvass. 





It is harder to convince some agents 
that they’can sell big policies than it 
is to find big prospects for them to ap- 
proach. 





It may be the “good old summer time” 
again but that is no reason for the 
Season furnishing you with an alibi 
because you do not want to work. 





_ Ifa life policy is worth taking out, it 
1S worth keeping up for time may prove 
it to be your only asset. 











others being “Tne Metropolitan,” “The 
Intelligencer,” and the “Daily Bulletin.” 
There are so many things of interest 
and importance which happen at the 
Metropolitan Building which is one of 
the most famous of the world’s tall 
buildings, and has its own auditoriums 
and other meeting places, that the com- 
pany has issued a special publication 
to chronicle activities inside the walls. 

The opening pages are devoted to 
Madison Square in war time, with pic- 
tures. There is a story of Metropoli- 
tan girls’ work in war; of the Roose- 
velt Memorial Committee which had its 
first meeting in the Metropolitan Build- 
ing, and there is a two-paged article on 
how mail is handled by the Metropoli- 
tan at the Home Office. 





INSURANCE DREW HIM 





Trained Man Goes With Corporation 
Which is Protected if General 
Manager Dies 





An agent of the Northwestern Mutual 
Life advises the Company that he re- 
cently got a valuable idea relative to 
the advantages of group insurance. 

He recites the case of a trained and 
ambitious young man who had just ac- 
cepted an important position with a big 
concern that carried very heavy life in- 
surance on the general manager. The 
young man was influenced by this in 
choosing the corporation that he was 
going to affiliate himself with, as he felt 
that the future of the business was safe 
and his employment permanent. He 
realized that in the event of the sudden 
death of the general manager without 
corporation life insurance the business 
would go into the hands of a receiver. 

The agent adds that every one of the 
three hundred men in this organization 
are better workers because of the pro- 
tection given the business through cor- 
poration insurance. 





MATURED ENDOWMENTS 
In the past fifty-two years, the Provi 
dent Life & Trust has paid matured 
endowments of more than $49,000,000. 
The average age of maturity has been 
63 years and the average duration of 
the endowment has been 30 years. 























to insure the success 

of its Field Force. Ask 

any Bankers Life man 
or write 


Double Indemnity, 

Disability Benefits, 

Reducing Premiums 
See the new low Rates 


JOHN F. ROCHE, Vice-Pres't 


THE MANHATTAN LIFE 


INSURANCE COMPANY 


66 BROADWAY NEW YORK 
Organized 1850 


Bankers Life 


Company 
DES MOINES 

















THE BERKSHIRE LIFE INSURANCE CO. 


OF PITTSFIELD, MASS. 
Incorporated 1851 
W. D. WYMAN, President 


A purely mutual Company, issuing all desirable forms of life insurance. 
ATTRACTIVE LITERATURE 


Ambitious, Productive and Trustworthy Life Agents may be benefitted 
by corresponding with 
W. S. WELD, Superintendent of Agencies 














IN THE CENTER OF THE U. S. A. 


is located a big, vigorous, and growing in- 
stitution of Life Insurance. 














Our geographical location enables us to 
render exceptional service to our policy- 
holders and field force. 


Over $180,000,000 of insurance in force. 





Investigate for yourself. 


Missouri State Life Insurance Company 


M. E. SINGLETON, President 
St. Louis, Missouri 
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THE EASTERN 
UNDERWRITER 





This newspaper is owned and is pub- 
lished every Friduy by The Eastern 
Underwriter Company, a New York cor- 
poration, office and place of business 
105 William Street, New York City. 


Clarence Arman, President; W. L. Had-— 


ley, Secretary and Business Manager; 
W. BE. Schram, associate editor. The 
address of the officers is the office of 
thie newspaper. Telephone 2497 John. 

t'udscription Price $3.00 a year. Single 
cofres, 25 cents. 

Entered as second-class matter April 
5, 1907, at the Post Office of New York, 
N. Y¥., under the act of Oongress of 
March 3, 1879. 


ACTIVITIES OF BANKS 


A complete evolution has taken place 
in the conduct of the banks and trust 
companies. When a bank was organ- 
ized in the old days one of the first 
steps was to call upon the leading 
architect for a structure so solid, so 
massive that it gave the impression 
of eternity, after which the banker sat 
back and permitted the populace to come 
in for the purpose of depositing or 
getting money. The modern bank has 
changed from a receptive to an aggres- 
sive institution, erects fine branch 
buildings in various parts of the city, 


‘advertises extensively and effectively 


with the most up-to-date copy in daily 
papers, publishes its own magazine, 
has a president who can make strik- 
ing speeches on economic, industrial, 
foreign topics, and sends out a string 
of bright salesmen who solicit the 
transfer of banking accounts, the priv 
ilege of administering trust estates, and 
other services. In New York City the 
number of solicitors employed by the 
banks is so large and their activities 
so extensive that they occupy much 
of the time that business men formerly 
were willing to give to insurance agents 
on a first interview. One of the lead- 
ing real estate operators in New York 
told The WBastern Underwriter tais 
week that in the past three years he 
had seen more men from banks asking 
him “to open an account with our in- 
stitution” than he had seen life in- 
surance agents in five years. 

The publications gotten out by some 
of the banks are exceptionally good. 
Most of them have issued valuable 
pamphlets about the income and in- 
heritance tax, and have gotten out 
other matter of importance and value 
to their clientele. Some of the house 
organs, particularly that of the Guar- 
anty Trust Co., are excellent. It is 
when the bank or trust company prints 
or stands sponsor for a magazine cov- 
ering a wide range of information and 
having a large circulation that the 
greatest care should be exercised in its 
editing, which has not been the case 
with “The Americas,” published by the 
National City Bank. In a recent issue 
“The Americas” printed an article 
about the investments and liabilities 


of large American life insurance com- 
panies abroad that was a mass of er- 
roneous information and was capable 
of being exploited in a manner harmful 
and unfair to the companies mentioned 
in the article. It is not the province 
of a great financial institution to act 
as critic of other large institutions, but 
when the criticism is based on misin- 
formation it is especially reprehen- 
sible. 





HELPING THE AGENT 


A few years ago Frederick V. Bruns, 
a Syracuse agent who is now president 
of the New York Association of In- 
surance Agents, delivered an address 
in which he said that as an agent he 
learned little of value from special 
agents of fire companies who visited 
his office. At the time the statement 
was much discussed, the general opin- 
ion being that while Mr. Bruns was 
rizht in some respects his condemna- 
tion of the special had been too sweep- 
ing. In an address on Long Island a 
few days ago Mr. Bruns again dis- 
cussed this subject. but this time made 
the statement that the men in the 
business who are asked to deliver ad- 
dresses before agency associations do 
not tell the agents what they most 
want to know, which is this: “How 
can I make more money?” 

In this assertion Mr. Bruns {is cor- 
rect. There is mighty little dollars 
and cents information which agents 


hear at conventions. They want to 
know how to increase their business, 


how to fight the competition which 
takes business from them. The distin- 
guished underwriter is pretty apt to 
discuss the broad principles of the bus- 
iness, or the economic situation. The 
technical man tells of hazards. The 
man who could give the agents the 
most valuable points in competition is 
the large broker, who, of course, will 
not do so because he is in competition 
with the agent. At the last annual 
convention of the National Association 
of Insurance Agents there was a dia 
logue between two agents on the sub- 
ject of use and occupancy, which was 
one of the best features ever pulled off 
at a fire agents’ convention, and shows 
that it is possible to present business- 
getting pointers at insurance conven- 
tions. 





TOLL OF INFLUENZA 


Third Vice-President Frederick L. 
Hoffman, of The Prudential, said in an 
address before the American Medical 
Association in Atlantic City that he 
estimated tthe mortality from influenza 
and pneumonia last year as 400,000 
lives. If allowance is made for the 
normal mortality which would have oc- 
curred from bronchial and other forms 
of pneumonia, and other diseases com- 
plicated by influenza, the excess in the 
mortality was certainly not less than 
300,000. On the basis of a conservative 
estimate the normal death rate was in- 
creased 20 per cent. by the influenza 
epidemic. 

In the opinion of Dr. Hoffman it is a 
foregone conclusion that there will be 
a recurrence of the epidemic, the sev- 
erity of which will depend largely upon 
its collateral effects upon other dis- 
eases. 








PHOENIX MUTUAL’S ALBANY AGENCY AT CONVENTION 


Top Row, Left to Right: L. J. Brownell, E. 
Curtis, R. A. Vandermeulen, Henry H. Kohn, Manager; C. G. Leonard, Fred Emmons, E. A. 


Crandall. 
Bottom Row, Left to Right: R. J. 
H. B. Morse, W. E. Johnson, Jr., M. J 


C. Holt, M. H. Olmstead, M. T. Smith, L. P. 


Pa. W. S. White, John G. Wintsch, T. J. Lainhart, 
. Shea. 





Henry H. Kohn, manager of the Phoenix Mutual Life in Albany, recently 
surprised agents of that Company by appearing at its convention in Hot Springs, 


Va, with sixteen agents, all of whom had qualified for the meeting. 


largest delegation from any one agency 


It was the 
In it were representatives from Water- 


town, Springfield, Syracuse, Leonardsville, Albany, Ithaca, Troy, Glens Falls, 


Winchester and Union. 


A picture of the group is shown above. 
paid for more than $45,000 in first premiums from January to May 1. 
of them have been with the agency more than twenty years. 
has about 16,000 policies in force, for insurance of $18,000,000. 


These agents 
Three 
The Kohn Agency 
It does largely 


country work, so that the management problems are a bit different than if the 
manager were in daily and close contact with the men, but, as illustrating the 
character of the agency force, during the twenty-eight years of Mr. Kohn’s con- 
nection with the Company only three instances have arisen where it was neces- 
sary to take up a policy on account of adverse reports after it had been sent to 
the agent for delivery, and while something like $10,000,000 has passed through 
the manager’s hands in collected premiums there has never been a variation 
of a cent in the amount due the Home Office, and the amount at hand in Albany 


to meet the balance due the Company. 
> 


A. M. Rogers has been superintendent 
since last January, in charge of all de- 
tails pertaining to individual physicians’ 
and surgeons’ liability, group form 
physicians’ and surgeons’ liability, hos- 
pital liability and druggists’ liability in- 
surance, at the home office of the Aetna 
Life. He has been successful and the 
business has now grown so that he has 
been placed in charge of all correspond- 
ence having to do with the underwrit- 
ing and details of administering this 
insurance, except correspondence as to 
claims, which is handled as heretofore 
through the claims division. Mr. Rog- 
ers has been with the Aetna organiza- 
tion since 1903. 

* a + 


Wallace D. Dexter, Jr., head of the 
bond and mortgage department of the 
New England Mutual Life, is a grad- 
uate of Harvard, ’07, and was captain 
in his senior year of the Yale Varsity 
baseball team which won a famous ser- 
ies of games against Yale. He came to 
the bond and mortgage department ten 
years ago, after experience in the bond 
business. Everett C. Lewis, inspector 
of applications in this department, en- 
tered the service of the New England 
Mutual in 1906. A year later he was 
admitted to the Massachusetts Bar. 

* * . 


Major Harry C. Fry, Jr., of Roches- 
ter, Pa., of the quartermasters corps, 
was elected first vice-president of the 
First National Bank of Rochester at a 
regular meeting of the board of direc- 
tors held last week, at the bank. Major 
Fry, who is vice-president of Logue 
Bros. & Co., Inc., Pittsburgh, succeeds 
the late Ira F. Mansfield, of Beaver, 
who was one of the organizers of the 


* 


* 


bank, and a member of the first board 
of directors, since which time he served 
the greater part of the last thirty-six 
years as its first vice-president. Major 
Fry is a son of H. C. Fry, Sr., the pres- 
ident of the bank. 

- a 


O. Atkin, who has done creditable 
special agency work for the Fidelity & 
Deposit, has been permanently assigned 
to the New York office of the Company. 
His future activities will be in New 
York and Northern New Jersey. 


Harry J. Burns, appointed to succeed 
John J. Brady as the chief clerk of 
the Phoenix of London re-insurance 
department, has been with the Phoenix 
for nine years. He was head of the 
statistical department for three years 
before being promoted to the chief 
clerk of the re-insurance department. 

* 8 6 


Harold J. Cummings, manager of the 
service department of the Equitable 
Life of Iowa, was discharged from the 
army six months ago, and before joining 
the service was an agent of the Equit- 
able of Iowa in the field. 





REVISES SPRINKLER RATES 

The Maryland Casualty has revised 
its sprinkler leakage rates. The pen- 
alty for stock in basement is now divis- 
ible by the number of floors occupied 
by the assured instead of the number 
of floors to building. Use and occupancy 
insurance rate per $100 is now one- 
tenth of the co-insurance contents 
rate instead of the flat rate heretofore 
applying. 
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A. E. White to Be 
With Oceanic Office 


McGOWAN ALSO CHANGES 





Es 





Underwriting Agency of Washington 
Marine Forming Strong Organi- 
zation for Automobile 





A. E. White, superintendent of the 
automobile department of the North- 
ern Assurance Company, has_ re- 


signed as of July 31, to become man- 
ager of the automobile department of 
the Oceanic Underwriting Agency, 47- 
51 Beaver Street, New York. This ag- 
ency represents the Washington Ma- 
rine Insurance Company which is an 
organization of ample resources, backed 
by many men of large business and fi- 
nancial interests, among whom are sev- 
eral of the most widely known tobacco 
men in the world. The company’s last 
statement shows total assets $874,291, 
surplus over all liabilities $307,394, cash 
capital $400,000, surplus on policyhold- 
ers’ account $707,394. The Oceanic 
Underwriting Agency will handle fire, 
theft, collision and property damage 
ines. 
Knows All Lines 

Mr. White is well equipped for his 
new position, having had experience 
both in the casualty and fire ends of 
automobile underwriting. He began 
with the Royal Indemnity in 1911, re- 
maining there for six years when he 
went to the Northern Assurance at the 
time it opened its automobile depart- 
ment, in March, 1917. For thirteen 
years prior to entering the automobile 
business Mr. White was in the auto- 
mobile field, as a salesman, the owner 
of a garage on the Pacific Coast and he 
was also factory representative for the 
Overland people. The information and 
experience gained in these connections 
has been of particular value to him in 
his work as automobile underwriter and 
claim adjuster. He is considered one 
of the best automobile insurance men 
in the country. 

J. P. McGowan’s Change 

Associated with Mr. White will be 
J. P. McGowan, now of the Kenny Ag- 
ency, which represents the United 
States Fidelity and Guaranty and the 
Maryland Motor Car. These men will 
make a strong automobile organization, 
as Mr. White and Mr. McGowan are 
former associates in the business, their 
experience extending over all the lines 
written. Mr. McGowan will act as 
assistant to Mr. White. He was also 
formerly with the Royal Indemnity as 
assistant liability underwriter, and was 
for a time associated with Mr. White in 
the Northern Assurance office. 


Maryland Association 
Getting Under Way 


TO CANVASS FOR MEMBERS 








W. W. Baldwin, Chairman of Member- 
ship Committee; Delegates Named 
for Convention in Louisville 





The Maryland Association of Insur- 
ance Agents, affiliated with the Nation- 
al Association of Insurance Agents, 
held its second meeting in the rooms of 
the Fire Underwriters’ Association, this 
city, on June 25. 

At the initial meeting on April 16th 
the association was tempordrily formed 
with Howard W. Jackson, of Riall-Jack- 
son Co., as temporary President, and G. 
C. Swope of G. C, Swope & Co., Inc., 
as temporary Secretary-Treasurer. 
These two appointments were con- 
firmed for the ensuing year. 

It was the object of this meeting to 
definitely outline the work of the asso- 
ciation, appoint the various committees, 
and nominate a delegate to attend the 
annual convention of the National As- 
sociation of Insurance Agents, to be 
held at Louisville, Ky., October 15-17. 


> THE AUTOMOBILE 
INSURANCE COMPANY 





In view of the fact that the State had 
not been thoroughly canvassed for mem- 
bers, it was thought advisable to ap- 
point but three committees at this 
meeting, the others to come before the 
association as soon as sufficient mem- 
bers had joined. 

An executive committee was appoint- 
ed with W. W. Baldwin, of Baldwin & 
Frick, as chairman; membership com- 
mittee,-with G. Fred Swem, of the Mer- 
chant & Manufacturers Insurance Ag- 
ency, as chairman; by-laws and consti- 
tution committee, with Mr. Hoenig, of 


OF HARTFORD, CONN. 
MORGAN G. BULKELEY, President 


CASH CAPITAL 


$2,000,000.00 


ASSETS 


$9,216,200.73 


LIABILITIES, EXCEPT CAPITAL 


$5.38 2,334.00 


SURPLUS TO POLICYHOLDERS 


$3,833,866.73 


LINES WRITTEN 


FIRE MARINE WAR RISK 

TORNADO WIND STORM MAIL PACKAGE 

RENTS LIGHTNING TOURIST BAGGAGE 
PROFITS EXPLOSION SPRINKLER LEAKAGE 
HULLS COMMISSIONS USE AND OCCUPANCY 
CARGOES AUTOMOBILES INLAND MARINE 
FLOATERS LEASEHOLD INLAND TRANSPORTATION 


ZETNA LIFE INSURANCE CO. 
AETNA CASUALTY & SURETY CO. 





REGISTERED MAIL 


Affiliated with 

















Bailey & Hoenig, as chairman. 
Charles A. Herrmann, of Ellicott 
City, Md., was appointed as the dele- 
gate to attend the annual convention of 
the National Association, with Harry 
Klinefelter of this city as alternate. 
The organization bids fair to become 
a strong one, having at this time ninety 
members enrolled. 
PETERSON WITH GLOBE & RUTGERS 
G. Arthur Peterson, formerly auto- 





Assurance Company, Ltd., of London 


USE AND OCCUPANCY—TORNADO—SPRINKLER LEAKAGE— 
RIOT AND CIVIL COMMOTION—EXPLOSION 


100 William Street, New York City 





PHOENIX 


(Established 1782) 


FIRE 


HEAD OFFICE FOR THE UNITED STATES. 





mobile general agent in the Metropoli- 





tan District for the Norwich Union, is 
now in the automobile department of 
the Globe & Rutgers at 111 William 
Street. He used to be with the Aetna 
Life in Hartford and at 100 William 

Street, New York. | 





The sprinkler examiner for the Ni- 
agara’s Western Department, Frank J. 
Finley, has gone on an inspection tour 
through his territory. 





Percival Beresford, Manager 








London »° Lancashire 
Sire Insurance Co. Utd. 


OF LIVERPOOL, ENGLAND. 
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THE 
MARINE AND FIRE 
INSURANCE COMPANY, Limited 








UNITED STATES FIRE BRANCH 
J. A. KELSEY, General Agent 


| 80 MAIDEN LANE, 


NEW YORK 


LEWIS & GENDAR, INC. 


NEW YORK CITY AGENTS 


Commonwealth Insurance Co. of New York 
New Jersey Insurance Co. of Newark 


ONE LIBERTY STREET, NEW YORK CITY 
Telephones: John 63-64-65 


BROOKLYN AND SUBURBAN AGENCY 


Northern Assce. Co., Ltd., of Eng. Firemen’s Ins. Co. of New Jersey 
Commonwealth Ins. Co. of N. Y. Globe & Rutgers Insurance Co. 
United British Ins. Co., Ltd. of London 
New Jersey Ins. Co. of New Jersey 


Detroit F. & M. Ins. Co, of Mich. 
Employers’ Lia. Assce. Corp. of London 


Special Facilities for Handling Out of Town Business 


145 Montague Street, Brooklyn—New York 
Telephones: Main 6370-6871-6372 
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BROKERS ACTIVITIES 





New Jersey Resident 
Agent Law Construed 





ATTORNEY GENERAL’S OPINION 





“Principal Office” in State Must Not 
Be Evasion; Immaterial Where 
Policy is Prepared 





Deputy Insurance Commissioner T. 
K. Johnston, of New Jersey, has con- 
veyed the following opinion given the 
Department by the attorney general: 

“The legislature, when it specified 
that the resident agent must have a 
principal place of business in this state, 
and that he shall maintain a bona fide 
duly operated office in this state, in- 
tended that these qualifications should 
be read together. In other words, the 
resident agent must have a bona fide 
principal office in the state where his 
main business is transacted and rec- 
ords are kept, and not an office whica 
is an evasion of the intent of the act, 
and that the most important, chief and 
leading portion of the business of the 
resident agent is transacted in this 
state at his bona fide business office, 
and that he shall have the right to 
issue and countersign the policy. The 
term ‘issue’ does not necessarily im- 
ply that he must prepare the policy 
from the beginning to end. It means 
that he should have the right to send 
forth officially and to deliver by au- 
thority, and it would be immateria! 
whether the policy is prepared in New 
York or elsewhere, as long as the resi 
ent agent has official authority to sign 
or countersign the policy and to offi- 
cially deliver the same in behalf of the 
foreign company.” 

The commissioner has also advised 
that 

Section 80 of the New Jersey Insur- 
ance Act of 1902, Chapter 134, as 
amended by Chapter 13% of the laws 
of 1919, which went into effect July 4, 
applies to surety and fidelity bonds. 

e . ¢ 


Brokers’ Casualty Company 
Organization plans of the Colonial 
Casualty Company are progressing in 
New York. This is the brokers’ com- 
pany of which §S. L. O’Brien, Brooklyn, 
is the leading spirit. J. P. Budde, 80 
Maiden Lane, New York, is also in- 
terested in it. The organizers say that 
ample provision has been made in the 
constitution and by-laws to prevent ad- 
verse selection against the company, 
possible by broker stockholders bringing 
pressure to bear for acceptance of un- 
desirable lines. The promoters are 
working toward an ultimate cash cap- 
ital of $350,000 and surplus of $175,000. 
An organization meeting and dinner 

was held in New York Wednesday. 

* * * 


Handled Much Whisky Business 
One of the brokerage houses which 
will lose a lot of business owing to pro- 
hibition is Benswanger & Hast, Pitts- 
burgh, who have large clients in the 
whisky business. 
- * . 


Reeves Goes With F. B. Hall 
: Edgar A. Reeves has left the Bale- 
Snedeker Co. to go with Frank B. Hall 
& Co. as a policy checker, which is the 
same position that he occupied with 
Bale-Snedeker Co. Mr. Reeves began 


with Davis, Dorland & Co. and later was 
with Home Insurance Co. and the North 
British & Mercantile. 


c. G. STORMS DEAD 





Became Agent of Home Insurance Com- 
pany in Dobbs Ferry, N. Y., 
in 1862 

Charles G. Storms, second oldest ag- 
ent of the Home Insurance Company, 
died at his home in Dobbs Ferry, N. Y., 
a few days ago. Mr. Storms was ap- 
pointed agent in 1862, the same year in 
which Elbridge Snow, the president, 
went with the Company. Mr. Storms 
was an agent of this company for 57 
years and due to the custom of the 
Company redeived ‘the Homes’ gold 
medal for 50 years’ service seven years 
ago. 

William H. Miller, of Racine, Wis., is 
the oldest agent, having been appointed 
in 1860. Mr. Storms was a much re- 
spected gnd admired citizen of Dobbs 
Ferry, and was connected with a local 
bank in an executive capacity. His son 
is at present with the Home. 





SCHOOLS UNDERINSURED 





Boards Think Buildings Will Not Burn 
and Want to Keep Down 
Expenses 
Fire insurance underwriters’ are 
scrutinizing closely any insurance on 
public buildings. Lines on churches, 
schools, and other public buildings are 
often underinsured. The examiners 
claim that these buildings are actually 
owned by no one person, and, therefore, 
no one is interested from the stand- 
point of personal loss. It is frequently 
found that the school boards do not 
completely understand the necessity of 
having the buildings insured up to 
their full value, being more interested 
in keeping down the expenses. Another 
factor that enters is the delusion that 
a brick or fireproof building cannot be 
destroyed. In small towns the agent 
frequently does not impress on those 
that have charge of insuring public 
buildings the fact that there is no 
building material that is not subject to 
damage of some sort by fire. Many a 
town has found to its sorrow that keep- 
ing down insurance appropriations is a 

poor way to economize. 





WILL MEET IN BUFFALO 


With the idea in view of revamping 
the sprinkler leakage contract the Eas- 
tern Conference will probably appoint 
a committee of five at its meeting next 
Tuesday to meet a similar committee of 
five appointed by the Western Confer- 
ence at Buffalo for a two days’ session 
next week. Arrangements have been 
made to hold the meeting in the Cham- 
ber of Commerce, Buffalo. 


NEW YORK STATE DEPARTMENT, 


SUPERIOR FIRE OF PA, 


CAPITAL FIRE OF N. H. Es 
PERCY B. DUTTON, Manager, ROCHI 


« 38 





REPUBLIC FIRE OF PAy 
GEORGIA HOME;OFGAY 

















100 William Street 


- SCHAEFER & SHEVLIN 


GENERAL AGENTS 


FIRE and AUTOMOBILE INSURANCE 
Excellent Facilities for Handling Suburban Business 





New York, N. Y. 


Phones John 1167, 1168 

















H. A. Smith, President 
G. H. Tryon, Vice-President 





National Fire Insurance Company 


OF HARTFORD, CONN. 
Statement January 1, 1919, to New York Insurance Department 


Capital Stock, all iW iiadiigtuds $2,000,000.00 
Funds reserved to meet all Liabilities, Re-insurance Re- Ke 
SUEVG, CD BURR oocccnsctccesccsscccccccoccees; 12,099,026.56 
Unsettled Losses and other Claims..............................  2639627.17 
Net Surplus over Capital and Liabilities .....................  4,31813812 
Total Assets January 1, 1919................. $21,256,791.85 


F. D. Layton, Vice-President 
S. T. Maxwell, Secretary 


SURPLUS TO POLICYHOLDERS........... - $5,980,020.79 


C. B. Roulet, Ass’t Secretary 
F. B. Seymour, Treasurer 























Just say: 


“Insurance 
Man”— 


the open sesame 
to every courtesy 
within our power. 





Room with de- 
tached bath $1.50 
and $2.00 


Private bath $2.50 
and $3.00 


BREVOORT Hiotel 


Insurance Headquarters 
MADISON ST.—East of LaSalle 
CHICAGO 
LAURENCE R. ADAMS, Sec’y & Mer. 











THE HANOVER 


FIRE INSURANCE COMPANY 
Incorporated 1652 


The Teal strength of an insurance com- 
pany - in i. potasowaion of its man- 
agement, and the management of THE 
HANOVER is an absolute assurance of 
the security of its policy. 


R. EMORY WARFIELD, President 
FRED. A. HUBBARD, Vice-President 


E. S. JARVIS, Secretary 
WILLIAM MORRISON, Asst. Sec’y 


HOME OFFICE 


Hanover Bldg., 34 Pine St. 
NEW YORK 


HOWIE & CAIN, General ent; 
Metropolitan District “= ‘ 


100 WILLIAM STREET, NEW YORK 








40 CLINTON STREET | 
NEWARK | 
Phone Market 6536 





JAMES H. EPWORTH 
NEW JERSEY FIRE INSURANCE SPECIALIST 
NEWARK AND SUBURBAN NEW JERSEY TERRITORY 


FIRST 
SERVICE 


NEW YORK 


| 80 MAIDEN LANE 
Phone John 4560 














PHILADELPHIA 








ADEQUATE a a j 

FACILITIES | CLARENCE A. KROUSE & CO. | 347 BFACTION 
LOCAL AND GENERAL AGENTS . 

ALL LINES 325 WALNUT STREET PHILADELPHIA, PA. ALL LINES 








PENNSYLVANIA 


NEW JERSEY 








307 FOURTH AVENUE 


LOGUE BROS. & CO., Inc. 


Fire—Casualty—Automobile Insurance 
Nation-Wide Facilities for Handling SURPLUS LINES 


PITTSBURGH, PA. 











EQUITABLE UNDERWRITERS of New York 
— FIRE and WAR RISKS 


Lines Bound Throughout United States, Canada, Cuba and Mexico. 
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Company Attitude 
Towards Whisky 


PROTECT OLD POLICY HOLDERS 








No General Circularization; Aetna’s 
Attitude; Home Thinks Whisky’s 
Future Value Uncertain 





Most of the fire companies have not 
issued circulars regarding whisky and 
saloon insurance. The general atti- 
tude among underwriters is that old 
policyholders will be protected. There 
are few wholesale cancellations al- 
though some companies have advised 
agents that it is desirable to present 
to the assured the proposition of having 
him cancel at pro-rate. This is not be- 
cause fires are expected, but rather on 
account of difficulties which are bound 
to come up in adjustments. As July 1 
approached prices on liquor stocks went 
kiting. No great increase in moral 
hazard is expected. 

One of the company officials who was 
formerly an officer of a Western depart- 
ment said that when prohibition first 
vent into effect in the West and South 
there were wholesale cancellations, but 
afterwards some of the underwriters 
were sorry because they paid out more 
in return premiums than they would 
have paid out in losses. 

The Aetna 


In September the Aetna wrote to its 
agents saying that they were doubt- 
less familiar with the Federal legis- 
lation affecting distillery and brewery 
industries, and of course, appreciated 
the effect which the present trend of 
events must have upon the saloon bus- 
iness This property is generally in 
good hands and the Company said it 
knew that its agents were fully alive 
to the conditions and would appreciate 
without any word from the Company 
that business of this character needed 
most careful attention to the end that 
the change to values of property of this 
kind should be recognized. It said 
that the Company in some instances 
would likely reduce its lines substan- 
tially upon brewery and distillery prop- 
erty and upon saloon fixtures; that it 
was not open for any new lines on 
such risks except by advance and spec- 


ial authorization. 
It felt that in the case of outlying 
saloon and roadhouse risks, beyond 


hydrant protection, that business with 
them would be seriously impaired and 
that the Company should generally drop 
them at expiration. It asked agents 
to go over the records and give the 
Company the benefit of their conclu- 
sions. Its suggestions were carefully 
acted upon by the agents, and the 
Aetna has much less liability at risk 
upon whisky than it formerly had. 

Vice-President Williams said to The 
Kastern Underwriter: “We do not ap- 
prehend any moral hazard in the mat- 
ter of whisky storage, but, as expressed 
by the Home Insurance Co., the value 
of it is conjectural, and for that reason 
loss adjustments might be in a way 
unsatisfactory.” 


The Firemen’s 

When the Dry Bill was passed last 
summer the Firemen’s of Newark ad- 
Vised its agents to discontinue writing 
licuor risks. 

The Westchester Letter 

The Westchester Fire has not been 
writing whisky insurance since Febru- 
ary. At that time the Company sent 
the following circular to its agents, being 
signed by Vice-President Clutia: 

“TO OUR AGENTS: Realizing the 
very great importance of the whisky 
business to both agents and Company, 
we have hesitated about taking radical 
action with regard to the class, notwith- 
Standing a situation which has intro- 
duced several features positively un- 
favorable from an insurance standpoint. 

“We will not emphasize the possible 


‘development. 


inside moral hazard although, theoreti- 
cally, conditions are conducive to such 
We have great faith in 
individual integrity and honesty but it 
is an undeniable fact that the incentive 
to protect property of this character 
against destruction will be lacking from 
now on, and it is conceivable that there 
may also be a distinct outside incen- 
diary hazard. 

“The chief consideration, however, is 


that with countrywide prohibition, 
whisky and other liquors become un- 
marketable, therefore commercially 


valueless, and logically, uninsurable. A 
satisfactory adjustment under these cir- 
cumstances is practically impossible. 
“We have regretfully decided to dis- 
continue writing all risks directly af- 
fected by the new prohibition laws and 
you will please therefore decline for 
this company lines on whisky and other 
spirituous liquors on storage (also the 
warehouse buildings and storage char- 
ges), breweries, distilleries, and contents 
of wholesale and retail liquor establish- 
ments. This means to drop present 
lines at expiration and write no new. 
“We confidently rely upon the sound 
judgment of our agents for their ap- 
proval of our action and offer our co- 
operation in making up the loss of in- 
come from other sources. The premi- 
ums from the risks referred to must 
necessarily be cut off within a few 
months; we believe it to be poor under- 
writing to take such disproportionate 
chances for the short time and wiser to 


direct our efforts in other directions, 
thus building permanently for the 
future,” 


Thinks Congress Will Not Appropriate 
For Whisky Stocks 

In a letter to an agent the Franklin 
said in part: 

“Our law makers seem to feel that 
the people of the United States desire 
prohibition, and, in our opinion, there 
is not one chance in a thousand of Con- 
gress appropriating money to purchase 
whisky in bond to prevent confiscation 
of property. It would be only just and 
honest, but the people would not stand 
for being taxed to pay ‘the liquor in- 
terests.’ 

“Do you think it possible that whisky 
could be paid for by insurance com- 
panies after July 1, when it would be 
against the law for the owner to dis- 
nose of it? The mere fact that it had 
heen consumed by fire would not alter 
the case.” 

New Letter From the Home 

The Home has had an interesting 
correspondence with an agent in ref- 
erence io valuations and other points. 
In its letter the company said in part: 

“We do not agree with the statement 
in your letter as to liquor having a cer- 
tain value up to at least the first of the 
year. We are quite positive that it 
will not have a certain, but a very un- 
certain value. We observe from the 
‘New York Times’ this morning that it 
is stated in a telegram from Washington 
that ‘the prohibition elements are now 
on fighting edge and prepared to press 
their present advantage to the limit, 
and do not propose to have any breath- 
ing spell granted the wets between now 
and the going into effect of national pro- 
hibition if they can possibly prevent it. 
Anticipating that when the army is de- 
mobilized the President will keep his 
promise to lift the ban on war-time pro- 
hibition, the drys are planning to urge 
legislation to keep the country dry be- 
tween the termination of the demobili- 
zation and the going into effect next 
January of national prohibition. A step 
in this direction was taken today by 
Representative Randall, Prohibition 
member from Los Angeles, who intro- 
duced a bill in the House to keep the 
country from going on a whiskey-drink- 
ing basis in the period from demobiliza- 
tion until the effective date of constitu- 
tional prohibition. The Randall Dill 
would prohibit the removal of distilled 
spirits from bond for beverage purposes, 
and prevent the shipping in interstate 
r foreign commerce of all distilled 
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self-determination means that the 

f American Assured, and American 

| “AMERICA FORE” | Agent, who wants the backing of 
strong American insurance, _ will 


choose THE CONTINENTAL for his Company. 


The American Assured will select THE CONTINEN- 
TAL for its financial strength and its 66-year record | 
for square treatment of claims. 


The American Agent will want THE CONTINENTAL 
for the same good reasons, plus the fact that THE 
} CONTINENTAL always respects and protects the 


Agent’s rights in the Agent’s territory. 


The Continental Soldier of 1776 


as the original American exponent of 
doctrine 
the principle of self-determination, 
founded this Nation upon his respect 
for his own rights and his ability to 
protect them. 


of America Fore and 


Translated from the realm of poli- 
tics to fire insurance, the principle of 
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malt, vinous, and other intoxicating 
liquors.’ 

“We would much prefer being criti- 
cized for taking the stand we have than 
io be considered four-flushers should a 
loss occur. 

“Can you answer the question we put 
io an agent yesterday, as to the whisky 
fjealers selling out to the insurance 
companies by a fire?” 

Agents Cannot Write Liquor 

The majority of fire insurance agents 
in Newark, N. J., have received in- 
structions from their companies to dis- 
continue entirely the writing of any 
liquor business. Newark is a large 
brewing center, and with one or two 
exceptions the agents are forbidden 
to write this class. It is understood 
that the breweries are going to con- 
tinue manufacturing their beer until 
there is a court decision regarding the 
legality of the proceedings. 


LOGUE BROS. & CO. OUTING 

The employes of Logue Bros. & Co., 
Inc., general agents at Pittsburgh, Pa., 
held their annual outing at Walnut 
Beach, Sewickley, Pa. last Saturday af- 
ternoon and evening. This outing 
marked the resumption of this popular 
event which had been discontinued dur- 
ing the period of the war. 

Among the events indulged in by 
those attending were canoeing, swim- 
ming and baseball during the afternoon, 
and dancing in the evening. In the base- 
ball game the married men were lined up 
against the single men of the agency and 
just to show that they had not lost any 
of their pep, the married men handed 
the young fellows a mauling. The 
writer stopped keeping score when it 
stood 15 to 5. There was more score, 
hat the above tells the story. 


EXCELSIOR BEGINS WRITING 

The new Excelsior Insurance Com- 
pany of Syracuse began writing on 
July 1. It will do a direct agency busi- 
ness. Its capital stock is $200,000; sur- 
plus, $100,000. 


APPOINT JOHN B. KNOX, JR. 
General Agent of American Equitable 
For United States; Well-Known 
Insurance Man 


John B. Knox, Jr., vice-president of 
the Central Fire Office, Inc., 80 Maiden 
Lane, New York, has been appointed 
general agent of the fire insurance de- 
partment of the American Equitable 
for the entire United States. Mr Knox 
has applied for membership in the: Un- 
derwriters’ Association of New York 
State and will also apply for member- 
ship in the Underwriters’ Association of 
the Middle Department. Mr. Knox was 
formerly manager of brokerage depart- 
ment of the Liverpool & London & 
Globe. 

R. A. Corroon and T. A. Duffy, of the 
\merican Equitable, have returned 
from the Coast. 





THEFTS DURING STRIKES 


Should It Be Covered by Fire Insurance 
Companies for Additional 
Premiums? 


There has been considerable discus- 
sion among the companies’ members of 
the explosion conference as to the inclu- 
sion of theft, pillage and looting dur- 
ing strike or riot. Certain companies 
have in the pest maintained that this 
could be allowed, but others held that 
it is a violation of the policy conditions 
and likewise a violaticn of the powers 
granted them by the insurance depart- 
ment, inasmuch as a broader coverage 
would conflict with the powers granted 
the companies writing burglary and 
theft coverage. The conference has up 
to date ruled that it is not allowable 
to include this additional coverage, but 
it is possible that later this view may 
be changed and the looting and pillage 
feature protected by an additional 
premium 
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Stock Fire Blank 
Undergoes Change 


S SHOWN 





TRANSFERS OF SURPLU 
Method of Handling Farm Business 
Noted—Net Interest and Rent 
Earnings Set Forth 





company fire 
upon by the 

Insurance 
the amount 
“paid up,” 


Changes in the stock 
blank have been decided 
National Convention of 
Commissioners, by which 
of capital will be shown as 
omitting the words “in cash.” The 
reason for the change is that many 
companies having paid stock dividends 
it seems advisable to eliminate the 
words “in cash.” 

As many companies own buildings 
on which there are mortgages and it 
seems advisable that the interest on 
incumbrances should be shown as an 
inside amount and treated as a reduc- 
tion in gross rents, provision for this 
has been made on Page 2. 

A new line will be inserted on Page 
2 reading, “Remittances” from Home 
Office to United States Branch (gross), 
as many companies carry this item net. 
show increase 
transfer from 


is made to 
stock by 


Provision 
of capital 
surplus. 

Note for Farm Premiums 
receivable, not past 
due, taken for fire risks over the un- 
eurned premium thereon, will be shown 
because some companies write a large 
number of farm risks in the West on 
which a series of notes maturing at 
different dates are taken for the prem- 
jums. 

There are a number of other changes, 
most of which are to obtain uniformity. 
One of these is made in order that 
information as to liability for unpaid 
losses on Page 5 may be consistent 
with information as to paid losses on 
Page 3. More information is asked re- 
garding loans made to officers, direc- 
tors and stockholders. Changes are 
made in Page 9 to show net interest 
and rent earnings for the year. Paid 
and unpaid logses are to be shown for 
fire and for marine and inland. Gross 
rental will be shown less interest on 
incumbrances. 

Questions Considered 

One of the suggestions before the 
committee, which was the subject of 
much discussion, was the desirability 
of amending the annual returns for fire 
companies so as to call for a separate 
showing in detail in Income, Disburse- 
ments, Assets, Liabilities, Exhibit of 
Risks and Premiums and “Business in 
oe are ” of the various 
subsidiary lines now permissible. The 
only data now showing other than fire 
and marine business in detail is the in- 
formation contained in General Inter- 
rogatory No. 4. When this interroga- 
tory was incorporated in the fire state- 
ment blank it was with the thought 
that the data thus developed would for 
a few years at least, be of value, and 
if at some subsequent time it seemed 
desirable to make an allocation of the 
various lines underwritten by fire com- 
panies, as has been the procedure fol- 
lowed for the returns of casualty com- 
panies, such data would indicate the 
lines which should be developed in the 
fire blank. 

The proposed separation of lines be- 
fore the committee was as follows: 

1. Fire 
2. Ocean Marine 


Excess of bills 


3. Motor vehicles 

4. Aircraft 

5. Tourists’ baggage 

6. Registered mail 

7. Inland navigation and transporta- 
tion (other than 5 and 6) 

8. Windstorm and tornado 

9. Hail 

10. Sprinkler leakage 

11. Explosion 

12. Earthquake 

13. Use and occupancy 

14. All other, viz.: 


It was agreed that a subcommittee 
of five of the Committee on Blanks 
should be designated with authority to 
take up with the National Board Com- 


mittee, representing the companies, the 
desirability of this proposed change 


and other necessary changes whica 
would follow. 
When Effective 


It was understood that the two com- 
mittees would endeavor to present a 
preliminary report at the annual meet- 
ing of the Commissioners’ Convention 
at Hartford in September. If found 
impracticable to have such a report 
ready for the September meeting, a re- 
port would be ready for the December 
meeting of the Commissioners. 

If it should be decided to adopt this 
new method of showing in more detail 
the information required from the fire 
and marine companies, it would not 
become effective until for the annual 
returns as of December 31, 1920, the 
final report of the subcommittee to be 
made to the Committee on Blanks at 
the next annual meeting of the Commit- 
tee in May, 1920. If at this meeting 
such a modified statement as to classi- 
fications is decided upon, the com- 
panies’ accounts would necessarily 
have to be such as to furnish the in- 
formation indicated for all 1920 trans- 
actions. It is understood that some 
of the companies now have the re- 
quisite subdivisions on their books of 
accounts, 


COST COMPANIES $8,000,000 





Three Years’ Losses Due to Sprinklered 
Buildings Being Left Un- 
sprinklered 





It seems like a small thing to allow 
a building to remain unsprinklered in 
some cases for six months after it is 
occupied adjoining sprinklered' sections 
without cut off, says C. H. Smith, sup- 
erintendent of the special risk and in- 
spection department of the Hartford 
Fire in the West. It seems like a small 
thing to allow a sprinkler equipment 
to be shut off over Sunday without re- 
quiring any additional precautions. It 
does not seem criminal to leave a 
sprinkler equipment shut off during a 
lunch hour without proper watchman 
service, or, in fact, to take a chance 
along the lines of any of the conditions 
recited above. Nevertheless, within the 
last three years, undoubtedly, the fact 
that some assured or some agent has 
taken a chance in allowing these con- 
ditions to exist, has caused fire insur- 
ance losses to an extent of at least $8.- 
000,000 in these risks that were rated 
all the way from eight cents to prob- 
ably fifty cents. They are imvortant 
matters, and we trust that we may have 
co-operation of all our agents who 
handle sprinklered business, to the end 
that carelessness and interruption to 
sprinkler protection will be reduced to 
a minimum. 
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One Hundred Years of Service 
Paid over $174.000.000 


Losses 
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VALUABLE TO ANY AGENCY 
WHY? 


‘No overhead writing. Attractive advertising matter for agents. 
Helpful suggestions from Field Force and Home Office. Up-to-date 
supplies, excellent in quality aud appearance. Satisfactory line | 
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facilities. Safe and dependable protection. Prompt. and equitable } 
adjusiments. Cash Capital, $1,000,000, Policy Holders’ Surplus, 
$1,824,414. Assets, $5,274,000. Writes Fire, Windstorm, Explosion, 


Riot and Civil Commotion, Rent, Profits, Leasehold, Use and Occu- 
pancy, Sprinkler Leakage and Marine Insurance. Displays a sincere 
/spirit of co-operation and renders real support. Extends a general 
service that more than satisfies. Several. thousand agents are. en- 
joying these advantages. EE eee 


WHY NOT YOU? 
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INSURANCE CO., LTD. 
OF YORK, ENGLAND 


THE YORKSHIR ORK, | ENG 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE, RIOT 
AND EXPLOSION INSURANCE 
U. S. BRANCH, 8 Maiden Lane, New York. 

FRANK & DUBOIS, United States Managers. ERNEST B. BOYD, Underwriting Mgr. 
FRANK B. MARTIN, Asst. Manager. HARRY F. WANVIG, Branch Secretary. 

yey '$2,144,572.69 Surplus, $1,023,469.75 
DEPARTMENT MANAGERS: 








METROPOLITAN ......cecceeeeee Willard S. Brown & Co. weeeeee New York, N. Y. 

PACIFIC COAST ....... Sage TEE cacsccccseccsncceses San Francisco, Cal. 
CAROLINA-VIRGINIA ‘ {Harry TE, GOEL cuvecccdcccseccoues Greensboro, N. C. 

SOUTHEASTERN ...... .-Dargan & Turner ,.......:+ eeceseeeAtlanta, Ga. 

LA. & MISSISSIPPI .. eoJames B. ROSS .....ccccccccresevece ew Orleans, La. 
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Building Managers 
After Fire Insurance 


HAVE COMPANY OF THEIR OWN 





Federation of Kemper Organizations 
Seeking Generous Portion of Lines 
at Expiration 


Fire insurance plans of the National 
Association of Building Owners & Man- 
agers are explained in the report of the 
insurance committee of that organiza- 
tion, read at its annual convention in 
Philadelphia and which is in part as 
follows: 

“At the convention in Chicago last 
June, this Association authorized the 
insurance committee to negotiate with 
stock mutual insurance companies for 
the purpose of writing lines of fire in- 
surance on office buildings throughout 
the country. This was the result of the 
failure of the so-called old line com- 
panies to give serious consideration to 
the apparent excessive rates on our 
class of risks. This failure or neglect 
being due, we assumed, to non-competi- 
tive conditions. 

“The insurance committee concluded 
after thorough study of the companies 
in the stock mutual field, that the best 
interests of the members of the Associa- 
tion would be served by starting the 
movement with eight companies, rep- 
resented by James §S. Kemper of Chi- 
cago. A contract was thereupon drawn 
between the Association and Mr. Kemp- 
er and the Building Owners Federation 
of Mutual Fire Insurance Companies 
was launched in July of last year. 

“These are not the only companies 
available for our risks. As the move- 
ment expands, and as larger lines are 
offered, it will be necessary to take 
other companies into the Federation, 
which it is quite possible for us to do. 

Seeking Separate Classification 

“Stock mutual companies are soundly 
organized on the same principles as the 
so-called old line companies, excepting 
that the insured becomes a partner in 
the business and earnings, in the shape 
of dividend, are paid back to the policy- 
holders at stated intervals. 

“We have never presumed to know 
what the correct rates on office build- 
ings should be. But we have steadfast- 
ly maintained from data secured that 
we are entitled to a separate classifica- 
tion, which, in turn, would undoubtedly 
show that the present rates are too high 
and would also be a basis for fair and 
equitable ratings in the future. The 
companies making up the Building 
Owners Federation are giving us this 
classification and some day, not far dis- 
tant, we will be able to furnish this 
very valuable data and also make use 
of the same for the benefit of owners 
of office buildings. 

“Policies in the Building Owners Fed- 
eration are written at the same rates 
charged by old line companies for five 
year policies, but premiums are paid 
annually, instead of for the entire five 
years in advance. The insured has the 
option of cancelling policies at the end 
of any annual period on a pro rata 
basis. Dividends are paid to  policy- 
holders each year. The dividends paid 
by these companies have not been less 
than 25 per cent. in any year for a 
great many years past. 

“We feel very fortunate in being able 
to make such a satisfactory contract 
with long established and substantial 
companies. At the time of making this 
contract their reported assets were $6,- 
351,896. These have been increased in 
their January 1919 reports to state com- 
missioners, by $1,121,362, to $7,473,258. 
A very satisfactory showing, indeed, and 
a strong indication of their competent 
management and stability. 

Business in Sight 


“Your committee is especially grati- 
fied with the amount of insurance that 


has already been placed with the Build- 
ing Owners Federation, and also with 
the still larger amount that has been 
promised at future expiration dates. 
There have been no losses, but the av- 
erage length of time that the existing 
policies have been in force is so brief 
that this record, although 100 per cent. 
perfect, is of no particular value. A 
sufficient number of policies are in sight 
before the end of the present year, to 
give reliable data at the time of the 
next convention. 

“The Building Owners Federation will 
give our buildings a separate classifica- 
tion and will, therefore, be able to fur- 
nish complete information concerning 
the premium isrcome, losses, and all use 
ful information concerning the same, in 
fact, that we will require to determine 
the actual cost of our insurance and 
the probable fair rates that should be 
charged. The Federation, based on past 
performances, will pay back in divi- 
dends to policyholders, 25 per cent. of 
the annual premium. In order that this 
movement attains the success which it 
merits, we urge that you place the max- 
imum amount of insurance possible at 
this time ($200,000) on Class ‘A’ and 
‘RB’ buildings, and $50,000 on Class ‘C’ 
buildings), doing so at your earliest 
expiration dates. In order that we can 
obtain accurate experience on the larg- 
est amount of properties possible, and 
in time to be of the greatest value, we 
urge you to place the minimum amount 
permissible at this time ($10,000), doing 
so NOW.” 


EXTENDING CLASS E 

By changing the limits of Class E 
to read “$799 and under” instead of 
“$599 and under” as at present, the Na- 
tional Automobile Underwriters’ Con- 
ference takes cognizance of the general 
advance in the list of prices of automo- 
biles coming under Class E. The pres- 
ent Ford roadster sells for $55 but a 
new model with self starter and de- 
mountable rims is being made that will 
sell for $600 or thereabout. The Chev- 
rolet has been in Class D but will now 
be returned to Class E. The new Ford 
will still be in Class E as is the present 


model. In future Class D will read 
“$600 to $1,799” instead of “$800 to 
$1,399”. 























Western Department 
WALTER H, SAGE, Gen’! Mér. 
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} 4 Liberty Square, Boston, Mass. 

















Insurance Company 


New Pork 


INCORPORATED - 1872 


PAID FOR LOSSES 


$105,437,708.58 
@TATEMENT JANUARY 1, 1919 


$5,000,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


15,231,512.92 


NET SURPLUS 


10,6 19,509.09 
30,851,022.01° 


Includes $134,574.96 Excess Deposit in Canada 


THE SECURITIES OF THE COMPANY ARE BASED 
UPON ACTUAL VALUES ON DECEMBER 3lst, 1918 
United States Government Liberty Loan bonds owned 


by the Company exceed its entire capital stock of 
$5,000,000—a striking indication of true patriotism 
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15 William Street, New York City 

























F. H. HAWLEY, Pres. 


) fre 


LE ROY, OHTO. gf& 
a ant, 
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Ohio’s Oldest and Strongest Company 


Net Surplus Over $1,293,741.00 
AN AGENTS COMPANY 
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Hartford Discusses 
Its Stock Increase 


NET SURPLUS’ OF _ $10,823,000 
During Past Two Years Company’s 
Net Income Has Increased Over 


$10,000,000 

In discussing its decision to double 
its capital stock the Hartford Fire In- 
surance Company said in the current 
iscue of the “Hartford Agent”: 

“At a meeting of the Board of Direc- 
tors of the Hartford Fire Insurance 
Company, held June 3, 1919, a recom- 
mendation was made to the stockhold- 
ers to increase the capitai stock of the 
Company from $2,000,000 to $4,000,000. 

“A call was issued for a special meet- 
ing of the stockholders to be held at 
the home office of the Company on Wed- 
nesday, June 25, 1919, at 2:30 o'clock, 
to act upon the necessary resolution 
increase the stock. 

“The plan presented to the stockhold- 
ers contemplates the issue of 20,000 ad- 
ditional shares of the par value of $100 
each. Present stockholders are to have 
the right to subscribe for the new stock 
at $150 per share in proportion of one 
share of new stock for each share of 
the present stock held by them. This 
right is to be exercised on or before 
July 25, 1919, and the new stock is to 
be paid for in three installments and to 
be issued on or before December 10, 
1919. 

“The capital stock of the Company 
has been $2,000,000 since the San Fran- 
cisco fire in 1906. Before that conflagra- 
tion, which ruined a number of com- 
panies and cost the Hartford $5,750,000, 
the capital was $1,250,000. The Direc- 
tors met the situation by adding $750,- 
000 of new stock, which sold readily at 
$500 per share, making the capital $2,- 
000,900 and adding $3,000,000 to the sur- 
plus. 

“By means of the proposed increase, 
when authorized by the stockholders, 
$3,000,000 will be added to the assets 
of the Company, of which $1,000,000 
goes to net surplus, making the latter 
$10,823,000. This will make the policy- 
holders’ surplus, which largely meas- 
ures the strength of the Company, near- 
ly $15,000,000. 

“The Hartford Fire Insurance Com- 
pany occupies a peculiar and highly ad- 
vantageous position in the insurance 
world, in that it transacts more kinds 
of insurance than any other fire insur- 
ance company doing business, and 
therefore enjoys a more diversified in- 
come. During the past two years, the 
net income has increased over $10,000,- 
000. 

“The Company is seen, therefore, to 
be in an extremely strong position not 
only to be able to take advantage of all 
the opportunities which the rapidly ex- 
panding business of the country offers, 
but also supplied with funds amply 
sufficient to permit the development to 
their utmost extent of all the new 
forms of insurance coverage which the 
Company has offered to its patrons in 
recent years. 

“As the Hartford grows in strength 
and extends its field of operation, it 
naturally becomes more valuable to its 
local agents. To be the representative 
of the Hartford now gives an agent a 
position of importance, because, for va- 
riety and extent of salable coverage 
available for building up the businesg 
of its agents, as well as for helpful ag- 
ency service of many kinds, the Hart- 
ford occupies a position which is abso- 
lutely unique in the insurance world.” 





HARTFORD COMPANIES 





Stock Brokerage Concern Says That 
Companies Can Make Further 
Increases of Capital 
Francis R. Cooley & Co., of Hart- 
ford. members of the New York Stock 
Exchange, makes some interesting com- 





ments upon Hartford fire insurance 
stocks in a recent statement. 

Speaking of the Aetna it says, “The 
Aetna is in a position to pay 24 per 
cent a year out of its investment earn- 
ings, if such a course is deemed advis- 
able. Such a development would cause 
no surprise to those who have been 
observing the progress made by the 
company. 

“The National Fire is in a _ very 
strong position and while there have 
been no indications that any changes 
are forthcoming the company could 
with propriety carry a much higher 
dividend rate. 

“As a matter of fact, if the disposition 
developed to double the capitalization 
at a price of $100 a share, the invest- 
ment income of the company would 
be sufficient to carry the present divi- 
dend rate of 20 per cent on the in- 
creased amount of capital then out- 
standing. 

“The Phoenix Insurance Company, 
also in a very favorable condition, 
would be justified in increasing its 
capitalization from $3,000,000 to $5,- 
000900 by issuing an additional $2,- 
000,000 at $150 a share. Should this 
be done the company’s investment in- 
come would conservatively permit the 
payment therefrom of 20 per cent divi- 
dends on the entire capitalization. 

“Of the Hartford Fire it says $4,000,- 
000 is a very modest capitalization.” 





SEMI-PRO TALK 





It’s Been Simmering in Local Baseball 
League; Score of Saturday’s 
Ball Game 





The Eastern Underwriter has heard 
some heated semi-pro allegations about 
the local baseball league. The Niagara 
beat the Travelers 4 to 2 en Saturday, 
and some members of that team assert 
that Buonoguro of the Travelers nine 
has played with the Downey Shipyard 
team and D’Amico has played with the 
Farmers of Brooklyn. The Travelers 
has won two and lost two games. 
F. H. & C, R. Osborn, who have yet 
to bite the dust, won from the Hart- 
ford nine, 2 to 1; Continental defeated 
Fred S. James & Co., 5 to 0; while the 
lowly Cornwall & Stevens team has yet 
to win its first game, although on Sat- 
urday it scored ten runs. The Phoenix 
team, its opponent, scored 15. 

J. G. Batterson, New York resident 
manager of the’ Travelers, said to The 
Eastern Underwriter this week: 

“Mr. Buonoguro is in our accident and 
health department on view to any one 
who wants to see him. Mr. D’Amico 
is in our legal department, Forty-second 
Street. That neither is of the profes- 
sional ball player type is demonstrated 
by the fact that Mr. Buonoguro has 
been a Columbia Medical Schoo! man, 
while Mr. I’Amico, a graduate of Ford- 
ham, recently took his bar examina- 
tion. Of course, you can’t blame the 
other teams for thinking these players 
are the class when you see the type of 
game they put up, but the real facts are 
as I have given them to you. The rule 
of the League is that a player must 
have been working for an insurance of- 
fice for a week before appearing on the 
diamond. Messrs. Buonoguro and D’Am- 
ico easily qualify.” 





J. D. C. MILLER RESIGNS 

J. D. C, Miller has resigned as vice- 
president, treasurer and director of the 
Pittsburgh Fire, as second vice-presi 
dent and director of the City Insurance 
Company, and as manager of the Wes- 
tern Department of the North Branch, 
in order to devote all his time to the 
affairs of the Western. 











Aetna Promotions 
(Continued from page 1) 
succeeds the late Henry E. Rees as 
senior vice-president, began his career 
as a stenographer in the Phoenix of- 
fice, and later represented the company 
in the Western New York field, having 
headquarters at Rochester. He was 
born in Hartford, January 19, 1862. From 
the Western New York field he was 
called to the home office and put in 








Greater Capacity 


for Local Agents 





19 Cedar St. 1615 California St. 
NEW YORE DENVER 
901 Ford Bldg. 314 Superier St. 
DETROIT DULUTE 





“‘The Best there is in Insurance Service’’ 


Use our unlimited capacity and wide experience for placing additional 
business beyond the capacity of admitted companies. 


Binding Contracts with Guaranteed Underwriters at Lloyds and British 
Companies maintaining United States deposits. 
binders given. 


MARSH & MCLENNAN 


Immediate telegraphic 


107 S. Fifth St. 
MINNEAPOLIS 


23 Leadenhall St. 
LONDON 


201 Sansome St. 
SAN FRANCISCO 


17 St. John St. 
MONTREAL 














1792 


YNDED 
Ov . '792 
Fe 





Cash Capital 


Surplus 


TOTAL 
Surplus to Policyholders, $12,922,516.93 


The Oldest American 
Stock Insurance Company 


Automobile, Use and Occupancy, Builder’s 


NORTH AMERICA 


127th ANNUAL STATEMENT 


eee ee eee eee reer Pee reer eer ere ee eee eee re 


Reserve for Premiums 
Reserve for Losses 
Reserve for Taxes 
All Other Liabilities 


OP NTN $30,801,413.40 
Losses Paid Since Organization, $203,147,689.78 
Fire Insurance, Tornado, Sprinkler, Exp iosion, Inland Transit, Salesman’s Floater, 
Risk, Tourist War Risk, Cotton Insurance, 
Marine, Rent, Leasehold, Parcel Post, Regis tered Mail. 


1919 


PHILADELPHIA 
DECEMBER 31, 1918 


Pore ee ee ee eeeeeeCerree ere rr errr rs 


36,851.22 
8,922,516.93 








of Wetertown. 1.4. 





Fire, Marine, 
Automobile, Sprinkler Leak- 
age, Riot and Explosion In- 


E. A. MORRELL, 205 Walnut Place, Phila., Special Agt. MIDDLE DEPT. 
JAMES J. GARLAND, 514 Eighth Ave., Brooklyn, Special Agent 


E. J. PARMELEE, Syracuse, N. Y., Special Agent. NEW YORK STATE 
GEORGE SHAW, 116 Milk St., Boston, Special Agent NEW ENGLAND 
F. F. BUELL, Troy, N. Y., Special Agent........NEW YORK STATE 


Windstorm, 


surance. 


N. Y. SUBURBAN & NO. N. J. 





charge of the Western New England 
field. In May, 1897, he was appointed 
special agent in the same field for the 
Aetna, and in December, 1902, was 
elected assistant secretary. In April, 
1912, he became vice-president. 

Mr. Sloan was born in Hartford, No- 
vember 4, 1870. In August, 1888, he en- 
tered the fire insurance business in the 
local agency of the Phoenix Insurance 
Company and four years later became 
examiner for the company. He was 
state agent for the Home of New York, 
having charge of Connecticut and 
Rhode Island for six years, later becom- 
ing special agent for the Aetna in 
charge of the Western New England 
field. Later he was called to the home 
office of the Aetna as general agent, and 
was elected assistant secretary in May, 
1907, and to the post of secretary April 
24, 1912. 

Mr. Beardsley was born in Coventry, 
N. Y., December 14, 1874. He was 
graduated from Yale University in 1896, 
and began his business career in fire 
underwriting, serving as an examiner at 
the home office of the Aetna for a num- 
ber of years and later representing that 
company in the field as special agent in 
Connecticut, Western Massachusetts 
and Vermont. With the exception of 
four years afterwards spent in the field 
for the Home of New York and the 
Union Fire of Pittsburgh, his business 
career has been with the Aetna. He 
was elected assistant secretary of that 
after graduating from Trinity College in 
company in May, 1907. ‘ 

Mr. Ives was formerly a special agent 
of the Aetna, and lived in Hartford. 
He was sent to the Western field where 
he has demonstrated great ability. 

Mr. Allen is a son of Francis B. Allen, 
vice-president of the Hartford Steam 
Boiler Inspection and Insurance Com- 
pany. He was born in New York City, 
1871; entered the service of the Aetna 
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1894, and has been with the company 
continuously serving it in various ca- 
pacities as clerk, examiner, special and 
general agent. He was elected assistant 
secretary in May, 1907. 

Mr. Whittelsey was connected with 
the Aetna many years as clerk and later 
as marine special agent, being elected 
marine assistant secretary in 1908, ma- 
rine secretary in January, 1912, and in 
1917, marine vice-president. 

Mr. Stronach was elected marine sec- 
retary in 1917. He was formerly marine 
special agent. 
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Standardization to Be Approves Fire Door _ — “ft 
Cut-off Device | COMMERCIAL UNION ASSURANCE CO. | 


Planned With Vigor 


FIRE ENGINEERS’ PROGRAM 





Chief Kenlon, of New York, Newly 
Elected President, Starts on 
Crusade 





Fire Chief John Kenlon, of New 
York, devoted his address before the 
International Association of Fire Engi- 
neers in Kansas City, to standardiza- 


tion. He declared that in order that 
the association may justify its exist- 
ence as a fire department engineering 
organization, it must be, 

1. A technical authority establishing 
fire department standards, guiding the 
thought and methods of fire depart- 
ment practice; 

2. It must increase, and make its 
influence felt by and tarough the me- 
dium of printed standards, through 
the medium of professional journals 
or, in lieu thereof, through a quarterly 
publication devoted to influencing fire 
department practice, thus disseminat- 
ing knowledge and compiling statistics 
in such form as will make them most 
valuable as a guide in fire department 
work; 

3. We must enlarge our field of in- 
fluence by increasing our membership. 
Will Have Many Committees 

To further this program Chief Ken- 
lon, who has been elected president of 
the Association, will appoint the fol- 
lowing committees: 

Organization and supervision, 

Appointments, promotions, 
ments and pensions, 

Organization and strength of com- 
panies. 

Fire department—engineering to in- 
clude apparatus, hose and minor equip- 
ment, 

Location, design and construction of 
apparatus houses, 

Drill schools, drills and training, 

Rules, regulations and discipline, 

Fire fighting, fire prevention. and fire 
manual, 

Assignments and response to alarms, 

Building inspection by members of 
fire departments, 

Organization and 
vate fire brigades, 

Reports, records and statistics, 

Co-operation and active assistance 
between fire departments, 

Water supply, high pressure system, 

Municipal water supply, 

Membership, 

Publications, 

Salvage, 

Co-operation with the bureau of 
standards, and kindred organizations. 

Chief Kenlon pointed out that in his 
opinion the Association does not actu- 
ally formulate and influence the devel- 
opment of the American Fire Depart- 
ment. He said further: 

Work of National Board 

“To the best of my knowledge, the 
only attempt that has ever been made 
to bring about uniformity was imme- 
diately after a great conflagration in 
one of our large cities. After that dis- 
aster the fire insurance interests 
started an investigation and found that 
such fires were possible because of de- 
ficient building laws, structural weak- 
nesses, inadequate water supply, and 
absence of what was considered proper 
and uniform practice of fire department 
organization, equipment and methods. 

“The National Board of Fire Under- 
writers, through its engineering staff, 
has encouraged very strongly better 
and more uniform methods in fire de- 
partment practice, and with very good 
results as far as it could go without 
seriously encroaching on the preroga- 
tives of the fire chiefs. While the Na- 
tional Board is doing a most commend- 
able work, still it has not advanced, and 
cannot well advance that phase of the 
development of tha fire department 
which is rightfully our duty, obligation 
and task. As I understand it we aré 
bound together in this organization to 
aid in the betterment of the city which 
we are paid to serve.” 
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WALL OPENING PROTECTION 


National Board Endorses Rate-of- 
Temperature-Rise Apparatus; 
Demonstrated With Alcohol 





The latest edition of the National 
Board of Fire Underwriters regulations 
concerning the protection of openings 
in walls and partitions against fire, con- 
tains the new rule No. 14, governing 
the closing of fire doors, which provides 
that where conditions are such that 
the spread of fire is likely to be rapid 
through the wall openings the fire 
doors should be operated by an ap- 


proved automatic quick-operating 
door closing device or system. The 
question is not so much the use of 


temperature as the rapidity of spread, 
and, in all cases where a very rapid 
spread of fire is possible, a sensitive 
device should be used. 

After testing the various kinds of 
release devices it was reported that the 
most successful was what is known as 
the rate-of-temperature-rise device. <A 
device of this sort, the Lowe Auto- 
matic Fire Door Release, is designed 
to release the fire stop when an incipi- 
ent fire is 25 feet distant, in less than 
a minute. 

A reporter for The Eastern Under- 
writer was given a demonstration of 
its working. Two flat pans were satu- 
rated with alcohol, and placed about 
fifteen feet from a door with the appli- 
ance attached. The pans were touched 
off with a match, and from where the 
reporter stood the heat was hardly no- 
ticeable, however, within 40 seconds 
the device operated, closing the door. 
It appears that the rise in temperature 
causes the, inflation of air in a cham- 
ber, this in turn is transmitted to a dia- 
phragm which starts a leverage sys- 
tem that closes the door. A rise of 15 
degrees in the temperature will operate 
it at a distance of 25 feet. Under nor- 
mal rises in temperature the air in the 
chamber is kept from operating the 
release by the use of a compensating 
vent. To operate the release the rise 
must occur in one minute. If the 
temperature rose fifteen degrees in a 
minute it would denote unusual con- 
ditions. In addition to releasing and 
closing the door the device can be 
attached so that it will automatically 
turn on water through a 42-inch main, 
and operate almost any kind of a fire 
signal. Another feature is in the test- 
ing. Any kind of a fusible metal de- 
vice is destroyed by once using 
whether in a test or an actual fire. 
This device has only to be reset and 
will continue to operate indefinitely. 





AMERICAN EAGLE SPECIAL 

Richard P. Burke has been appointed 
special agent for the American Eagle, 
covering Maine, New Hampshire ard 
Vermont. He begins his new duties 
July 1 with headquarters at Portland. 
Maine. Mr. Burke has had ten years’ 
experience in the office of the New 
Hampshire Fire. Special Agent W. F. 
Dooley, who formerly covered Maine 
and New Hampshire for the American 
Eagle, will continue to supervise East- 
ern Massachusetts and Rhode Island. 
Special Agent Joseph F. Gough, who 
gives up Vermont to Mr. Burke, will 
continue to look after Connecticut and 
Western Massachusetts. 


WILL MEET ALL COMERS 

The baseball team of the North Brit- 
ish & Mercautile is going to be fitted 
out with uniforms and other materials. 
It announces that it is ready to meet 
any teams among the other insurance 
companies, even if they are not in the 
insurance League. 








M. A. O’Neill has been appointed 
Philadelphia representative of the 
General Fire of Paris. 
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How War Affected 
Fire Business 


VIEWS OF COLLEGE PROFESSOR 





Genherd Surprised Companies Have 
Made Such Good Financial Show- 


ing; His Summary 





The effects of the upon insur 


ance is the subject of a volume in the 
Carnegie Endowment of 
mic studies which has just been issued. 
The author is William F. Gephart, 
Washington University, a close student 
of all branches of insurance. He sums 
up about fire insurance and the war's 
effect as follows: 

“If a summary the effect the 
war on fire insurance is attempted, the 
following statements may be made: 

“First, it is somewhat surprising that 
the fire insurance companies have been 
able to make so good a showing with 
respect to financial results. In a num 
ber of cases, the returns to shareholders 
since the war are in excess of those en- 
joyed in many years previous to the 
war. Warning, however, must again be 
eiven against making too sweeping de- 
ductions as to final results of the effect 
of the war on fire insurance. In many 
cases complete statistics are not avail- 
able and in many cases causes which 
will produce negative results either have 
not time to bring about these final ef- 
fects, or have not yet begun to operate 

“Second, there has been a marked in 
crease in the hazards or risks in fire in 
surance in practically all the leading 
nations. In some cases this has been 
counteracted by the increase in the 
rates. Owing to the high level of 
prices and the consequent increase in 
property values, the fire insurance com- 
panies have been able to increase their 
nremium receipt without a proportional 
increase in the number of risks written 
This has had a twofold favorable result. 
In the first place, it has meant an in- 
creased premium receipt on the same 
volume of business without any marked 
increase in certain material expenses 
connected with writing the risk. In 
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the second place, unless a marked in- 
crease in the losses occurred, this has 
meant a larger amount out of which to 
pay losses, or, in other words, a re- 
duction in the real amount at risk by 
the insurance company. 

“Third, there has been an increase in 
ihe amount of taxes which the compan- 
ies have had to pay, as well as an in- 
crease in wages and prices for supplies. 
At the same time, there has been a de 
preciation in many of the investments 
held by the fire insurance companies. 

“All in all, it can scarcely be argued 
that the war has brought to the business 
of fire insurance, any more than to 
most businesses, conditions which are 
favorable. The war has introduced into 
the fire insurance business many dis- 
turbing factors, and it is in times of 
peace a business which has to contend 
with so many fluctuating conditions, 
that anything approaching scientific 
bases for determining prices or rates is 
extremely difficult to secure.” 
LOMMEL RETURNS TO PHOENIX 

Allan Lommel, of the Phoenix of Lon- 
don, has returned from France, and will 
return to that company. Before going 
to France with the 78th division, Mr. 
Lommel was in the re-insurance depart- 
ment of the Phoenix. 
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Marine Losses for June, 1919, as Heavy 
As War Losses Reported in June, 1918 


History in marine underwriting re- 
peated itself as far as losses are con- 
cerned, for the month of June, 1919. 

The marine losses reported during 
the past month for New York marine 
underwriters were almost as heavy as 
the war losses reported in June a year 
ago, when the German submarines sud- 
denly made their appearance off our 
coast and began destroying American 
shipping. 

There have been some very heavy 
losses reported during the past month. 
The loss on the steamer “Iperia” which 
stranded, after being in collision, on the 
Jersey Coast will be very heavy, as 
her cargo is turning out disastrously, 
and as there is over $1,000,000 on cargo 
and freight placed in the New York 
market, besides a considerable hull 
line. 

The steamer “Norlina,” which was 
burned and badly damaged at Liver- 
pool by fire, was another loss which par- 
ticularly falls upon the New York 
market. 

The steamer “Quito” arrived at New 
Orleans with a heavy general cargo and 
had a fire which caused considerable 
damage, which means another loss to 
the New York marine underwriters. 

The “Magunkook,” from New York 
for Rotterdam with a cargo of cotton 
and general cargo, had a serious fire at 
Rotterdam; a loss which will be heavy 
and will fall extensively on New York 
underwriters. 


Theft and Pilferage Claims 


The numerous theft and pilferage 
claims which are being presented daily, 
as well as particular average claims on 
business written last year which un- 
derwriters are being called upon to pay 
with the reduced rate of premium in- 
come, and the heavy average claims on 
hull business of 1918 which are being 
presented daily are making serious in- 
roads on marine underwriters’ reserves 
which they set aside to meet these 
claims, and, before the year 1919 closes, 
a great many marine underwriters will 
find that no matter how liberal they 
were in estimating their losses, the ac- 
tual claims are exceeding the amounts 
set aside to meet them. 

On the Lake hull business, as already 
commented upon, premiums for which 
have not been received by Lake hull 
underwriters, they are already being 
asked to pay a total loss on the “D. R. 
Hanna” and are without sufficient funds 
from this class of business to meet such 
a claim so early in the season. 


In fact, the whole condition of ma- 
rine insurance business at the present 
time is very unhealthy. There is an 
over-abundance of facilities for taking 
care of the business. Many incompe- 
tent underwriters are entrusted with 
capital, aggregating millions of dollars, 
to undertake one of the most hazardous 
businesses in the line of insurance, and 


which only can be conducted, under the 
best conditions, on very conservative 
lines. Such lines can only be formulat- 
ed in an underwriter’s mind, after he 
has had many years of experience in 
the business and has learned where the 
pitfalls lie and where his profits filter 
away, so that when he is called upon to 
pay for a heavy casualty, he has enough 
premiums accumulated to draw from. 
Under the present conditions, theft and 
particular average claims far exceed the 
premium which they have received for 
the entire marine hazards, and, when 
one of these casualties is reported, 
there is no reserve for the same. 


OBSERVER. 


JUNE, 1919, LOSSES 


Schooner “‘Adelaide Barbour” was in collision 
at Rouen with Norwegian steamer “Havtor.” 

Steamer “Allentown,” Emergency Fleet tank 
steamer, bound from Sabine for Philadelphia, 
was towed into Jacksonville with boiler trouble. 

Steamer “Blandon” from New York for Spain, 
returned to New York with machinery trouble 
This is a wooden Emergency Fleet vessel. 

Steamer “Brookhaven” collided with Dry 
Dock, while attempting to dock at Todd Dry 
Dock plant at Seattle. 

Steamer “Callao” from New York for France, 
returned to port with machinery trouble. 

Steamer “Charles (Christensen” lost a_ tail 
shaft and had to be towed from Grays Harbor 
to San Francisco for repairs. 

Schooner “Charles E. Wyman” with a cargo 
of coal, from New York for St. Johns, New- 
foundland, foundered off Cape Sable. Vessel 
and cargo insured in New York market. 

Lake steamer “Erokee”’ was in collision with 
railroad bridge at Welland Canal and was 
towed to Port Colborne in sinking condition. 

Steamer “Cricket” from Baltimore for Callao, 
lost deck load of 200 tons coke. Cargo insured 
in this market. 

Steamer “E, C. Pope” formerly a Lake steam- 
er, from Santos for Bluefields, is ashore on 
Yucatan Coast. 

Steamer “Keyvive” went ashore near Cuba 
and was floated without apparent damage. 

Schooner “Lewis Brothers” from Buenos 
Ayres for Barcelona, put into Montevideo, after 
having been in collision with the steamer 
“Mont Blane.” Will discharge cargo to effect 
repairs 

Schooner “Mary A, Hall” from New York for 
Buenos Ayres, went ashore near Romer light; 
was floated unassisted and afterwards caught 
fire and was sunk by the tug “Mary J. San- 
ford a 

Schooner “Mary E. Palmer” from Gulfport 
for Brest, arrived after having jettisoned part 
of deck load, 

Auxiliary schooner “N. E. Turner” from New 
Orleans for Bordeaux, was abandoned at sea 
and was towed into Bermuda by a Government 
vessel. 

Bark “Normandy” was totally lost by fire at 
Montevideo. 

Schooner “Phileen” from St. Johns, New- 
foundland for Oporto, foundered at sea. 

Schooner “Seguin” from St. Andrews Bay 
for Macoris stranded at Grand Cayman and 
is a total loss; cargo being salved. 

Schooner “Thomas H. Francis” from Pensa- 
cola for Cuba, went ashore near Miami and be- 
came a total loss. Cargo of lumber. 

Auxiliary schooner “Twilite’” arrived at San- 
tos with engines strained. 

Steamer “War Cypress” from Montreal for 
Falmouth, was towed into Gravesend, England, 
with machinery trouble. 

Steamer “Aberlour” from Portland for Gib- 
raltar for orders after clearing, developed 
trouble with her shaft which will delay her sail- 
ing. 

Steamer “Beach Leaf” from Louisiana for 
Lough Swilly, with full cargo of oil, caught 
fire at sea and was towed into New York 
harbor. 

Auxiliary schooner “Cap Finisterre’ from 
Port Blakeley, Wash, for Queenstown, arrived 
at California with loss of propeller. 

Schooner “Carrie A. Bucknam” from Savan- 
nah for St. Kitts, put into St. Thomas leaking. 
Will necessitate dry docking before proceeding. 

Steamer “City of Savannah” from Savannah 
for New York, was ashore on Jersey Coast 
june 10th. Was floated the same day. 

New steel steamer “Delwood” stuck on ways 
during launching. 

Steamer “Firmore” from Baltimore for Cuba 
returned with machinery trouble. 

Schooner “Geneva Kathleen” from Worfolk 
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The Bankers and Shippers Insurance 
Company of New York 


Statement of Assets and Liabilities, March 31, 1919 





ASSETS 


414,699.17 
122,947.40 
10,599.61 
9,432.22 


$2,607,678.40 


Other Investments .. 
MD Sedat atch aseie 4. 6-dSwrs 
Agents Balance...... 
Accrued Interest..... 





LIABILITIES 


Capital .............$1,000,000.00 
Surplus ............. 1,000,000.00 
Reserved for Un- 

earned Premiums. .. 5,951.88 
Special Reserve Fund 601,726.52 


$2,607,678.40 





MARITIME UNDERWRITERS AGENCY, Inc. 
GENERAL AGENTS 


1 South William Street, New York 





United States Bonds.$2,050,000.00 
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Bi | the remainder we must export. To 
ZS do this we must have our own 
Sl ships, in order that our products 
si «may be kept moving without in- 
(i terference or manipulation from 


abroad. 


se Mennntttes Men 
Ever to Cross the Seas 


The United States produce over 
50% of the world’s supply of basic 
raw materials and grains—yet we 
have only 7% of the world’s land 
and only 6% of the world’s popu- 
lation. Obviously we can consume 
only a fraction of our production; 


American Cargoes and American 
Ships must be protected by 
American Marine Insurance 
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for Santos, arrived with damaged steering gear 
at Barbados. 

Norwegian ship “Gezina” with cargo of man- 
ganese ore, from Rio de Janeiro for New York, 
is overdue and missing. Cargo insured in this 
market. 

Schooner “J. E. Du Bignon” from New York 
for Buenos Ayres, was erroneously reported as 
arriving. She is hopelessly overdue and miss- 
ing. Vessel had a general cargo, insured in 
New York market. 

(Chilian steamer “Limari” went ashore near 
Eten, Peru and sank, This vessel carries a 
very valuable general cargo, trans-shipping at 
Panama with Panama Steamship Co. steamers. 

Steamer “Neptune” is reported off Belle Isle 
with shaft broken. 

Steamer “Northwestern” bound from the Pa- 
cific (Coast for Alaska, went ashore at Fort 
Wrangell; was floated the same day. 

Steamer “‘Patagonier” from Antwerp for Bal- 
timore, was in collision with steamer ‘Gold 
Shell” bound from Philadelphia for Gothen- 
burg. The “Gold Shell” put into Queenstown 
with bow damaged, forehold and forepeak flood- 
ed. The “Gold Shell” has a full cargo of oil 
in bulk, principally insured in this market. 

Steamer “Willis A. Holden” from Buenos 
Ayres for Cette, put into St. Michaels leaking. 

Steamer “Alabama” sank scow No. 11 in the 
tarbor of Norfolk on June 10th. 


British schooner “Albert Moulton” from 
Oporto for Newfoundland, foundered near 
Oporto. 


Steamer “Amazonia” from Mombassa for the 
United States, is leaking in No. 1 hold and is 
discharging her cargo to effect repairs. 

Steamer “Aquitania’” when leaving her pier 
at Halifax, did $20,000 worth of damage to coal- 
ing apparatus. 

Italian steamer “Argentina” from New York 
for Trieste sank steamer “Yankee” bound from 
Norfolk for Boston with cargo of coal. 

Bark “Benicia” from Coos Bay for East Af- 
rica, put into San Diego, Cal., leaking. 

Steamer “Berkshire” New York for Greece, 
put into Bermuda June lth, leaking. 

Steamer “Boliviana” with full cargo of sugar 
from Cuba via Norfolk to Queenstown for 
orders, put into Norfolk leaking. 

Schooner “Calvin P, Harris” from Newport 
News for Havana put into Bahamas leaking. 

Steamer ‘‘City of Rangoon” from Calcutta 
for Boston and New York, was in _ collision 
with steamer “Neuquen” and is dry-docked to 
effect repairs, at Gibraltar. 

Steamer ‘Delaware’? New York for Boston, 
met with an accident off Point Judith and was 
towed to her destination. 

Steamer “Inaho Maru” from Kobe for Dairen, 
went ashore and was afterwards floated. 

Steamer “Iperia” after effecting repairs at 
the Azores went ashore off the , Han Coast 
and was floated and is now discharging her car- 
go of dates in damaged condition, at New 
York. 

Steamer “J, B. Tichener” from Halifax for 
Queenstown was abandoned north of Grand 
Banks on fire. 

Steamer “Jason” from New York for Vladi- 
yostok is ashore near Vladivostok. 

Steamer “Millinocket” from Antwerp for New 
York put into Barry for repairs after having 
been in collision with steamer “Ilford.” 

British steamer “St. Mihiel” from New York 
for Shanghai was ashore in Honolulu Harbor 
about April Ist. 

Steamer “Shark” Philadelphia for Archangel 


arrived wth forepeak leaking badly, having 
been damaged by ice. 
Steamer “Singleton Palmer” from South Af- 


rica for La Plata, arrived at Montevideo leak- 
ing. 

Steamer “Western Light,” while loading at 
Savannah with cargo of cotton for Rotterdam, 
caught fire, which was extinguished with slight 
damage. 

Steamer “Arambi” from Port Arthur for Glas- 
gow, returned to Port Arthur with broken 
rudder. 

Steamer “Basaan” from Pernambuco for New 
York, put into Barbados leaking badly. 


Steamer “Britannia” from New York for 
Marseilles, put into Providence with fire in 
cargo, 


Bark “Callidora” was destroyed by fire near 
St. Johns. Newfoundland 

Batk “Charles Racine” from Norfolk for Rio 
de Janeiro, arrived at Rio de Janeiro with 
considerable damage to hull and rigging. 

Steamer “City of Puebla’ from New York 
for Antwerp, had a fire in coal bunker. 
Steamer “City of St. Helen” from Saigon for 
Marseilles, arrived leaking badly. Will have 
to discharge cargo to repair damage. Hull in- 
sured in the New York market. 

Steamer “Coahuila” from New Orleans for 
Progreso, arrived at New Orleans with rudder 
broken, 

French auxiliary schooner ‘Commandant 
Challes” from Galveston for Bordeaux, was 
towed into Rermuda with rudder damaged. 

Steamer “Cotopaxi” from Philadelphia for 
ahia, arrived at Para badly damaged and had 
to jettison 400 tens of coal. 

Schooner “Crescent” from Mobile for Porto 
Rico with cargo of lumber, put into Pensacola 
leaking. 

Steamer “Edgar F. Luckenbach” arrived at 
New York with two blades broken off pro- 
Peller after striking a submerged wreck. 

Steamer “Farnam” with a full cargo of coal 
from Baltimore for Gothenburg, struck a mine 
eff the coast of Sweden and became a total loss. 
Cargo with prepaid freight is valued at about 
$0000, believed to be insured in the New 
York market. 

Schooner “Gabriella” from Mobile for Oporto, 
mn abandoned at sea as a derelict on June 


Steamer “Hindustan” from Baltimore for La 
allice, went ashore at La Pallice and dam- 
aged her bottom. 

Steamer “Ingold” from Baltimore for Buenos 
Ayres, returned to Baltimore with machinery 
trouble. 

Beemer “Irtysh” from New York for the 
lack Sea, was towed into Gibraltar with 
Machinery badly damaged. This hull was 


largely insured in the New York market, as 
well as the cargo. 

Steamer “Keemun” from Philadelphia for 
Baagow, arrived at ‘Avonmouth with cargo on 
ire, 

Steamer “Lewis Luckenbach” from (Newport 
News for Rio Janeiro, put into Port Spain. 

Steamer “Magunkook” from New York for 
Rotterdam with cotton and general cargo, had a 
serious fire which was extinguished with heavy 
damage to cargo. Same was largely insured in 
the New York market. 

Schooner “Marguerite” from Jacmel for Bar- 
bados, put into St. Thomas with rudder dam- 


aged. 

Steamer “Nebasco” from Newport News for 
Havre, lost a propeller 600 miles from_ the 
Azores. This vessel is an Emergency Fleet 


wooden boat and her cargo is largely insured 
in the New York market. 
Steamer “Norlina” from Baltimore for Liver- 


pool. Vessel and cargo seriously damaged by 
fire. Referred to in our issue of June 28th. 
Steamer “Northland” from New York for 


Boston, ran ashore at Cape Cod Canal. 

Steamer “Polar Star” from New York for 
Buenos Ayres, put into Para with engine 
trouble. 

Steamer “Prince Rupert” 
Rupert from Vancouver, struck a 
log and damaged her propeller. 

Steamer “Python” from Montreal for Ham- 
burg, went ashore in the North Sea and was 
afterwards floated. 

Steamer “Juito” from New Orleans for Bor- 
deaux. had a serious fire which destroyed con- 
siderable cargo. Vessel carried a general cargo 
of cotton and other merchandise, largely in- 
a in this market and will prove a heavy 
oss 

Auxiliary schooner “Ruby” reported in engine 
trouble while bound to Seattle. 

Steamer “San Jacinto” from Grays Harbor 
with lumber for Ventura went ashore and was 
afterwards floated. 

Auxiliary schooner “Wasp” was badly dam- 
aged by fire at Pensacola, 

Steamer “West Point” from Baltimore for 
Rotterdam with provisions and general cargo, 
was reported in distress about 600 miles off 
Halifax. Underwriters insuring provisions 
against deterioration in consequence of delay, 
can look forward to receiving a very heavy 
loss on shipments made by this vessel, There 
is a considerable amount of insurance. subject 
to these terms and conditions, placed in the 
New York market. 

Steamer “Sir Earnest Castle” from Baltimore 
for Sweden is renorted as arriving leaking. 
after having grounded. Vessel carries a general 
cargo, insured in this market, 

Steamer “Schohari” from Norfolk for Havre 
with a full cargo of coal, went ashore and was 
re-floated. 

Schooner “Herbert Black” from St. Johns, 
Newfoundland, for Preston with a cargo of 
eels, is ashore and is probably a total loss. 

Schooner “Sedgwick” from Gulfport for Trini- 
dad with a cargo of lumber, sprung a leak at 
Gulfport and will have to discharge cargo to 
repair. 

Steamer “Songa” from Baltimore for Bergen 
with a general cargo, is reported with loss of 
propeller blades, making slow headway for her 
destination. 

Steamer “Dio” from New York for Wiborg, 
arrived leaking after being ashore. 

Schooner “Friendship” was the vessel which 
was in collision with the Japanese steamer 
“Tsuruga Maru” and arrived from River Plate 


bound for Prince 
submerged 





with cargo of linseed, with bow crushed and 
head gear carried away. Vessel was insured 
in the New York market and was valued at 
$125000. Cargo probably valued at $350,000. 
Schooner “Thomas W.” from Barbados for 
St. Johns, foundered near Barbados. 
NEW DIRECTORS 
Messrs. Reynolds, Hunter, Bolinger, 


Black and Duval on the Wash- 
ington Marine’s Board 


The Washington Marine Insurance 
Company announces that it has added 
to its board of directors the following 
prominent interests: 


William N. Reynolds, president of 
the R. J. Reynolds Tobacco Company, 
Winston-Salem, N. C. 

Walter R. Reynolds, vice-president of 
the R. J. Reynolds Company. 

Richard R. Hunter, vice-president of 
the Equitable Trust Company, New 
York. 

John Bolinger, vice-president of the 
National Shawmut Bank of Boston, 
Boston, Mass. 

William Harman Black, attorney-at- 
law, 

W. H. Duval, president of W. H. 
Duval & Company. 

The president of the company, Ery 
Kehaya, is now in Europe to formulate 
definite plans for widening the com- 
pany’s sphere of operations. 





VESSEL REGISTER 
The 1919 issue of “The Fireman’s 
Fund Register” is being circulated. 





Joseph Hadley, London, is European 
marine agent of the Fireman’s Fund. 








AMERICAN MERCHANT MARINE 


INSURANCE COMPANY 
AT 


\THE CENTRE OF MARINE INSURANCE 
IN THE UNITED STATES 











WADE ROBINSON & CO., iwc. 


MANAGERS we 


Merchant Marine House New York City 
South William and Beaver Streets 
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Cable Address “LaBoyt” Established 1900 


LA BOYTEAUX & CO., Inc. 


82 BEAVER ST. Jnsurance Brokers NEW YORK 


Act as representatives of the insured in all matters pertaining to the 
placing of insurance and collection of losses. The service offered 
is efficient, trustworthy and prompt. We invite submission 
of your problems as well as your orders. 








TELL THIS TO YOUR PROSPECT 


Insurance of a man’s property is the 
bulwark between him and disaster. 


MARINE 
FIRE 
AUTOMOBILE 
The Importers & Exporters 
Insurance Company 


17 So. William St., New York 
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Marine Company 
Requirements in France 


NOT MANY REGULATIONS THERE 





Present Income Tax at Rate of 4 Per 
Cent; General Agents Made 
Responsible for Taxes 





The only regulations in France are 
that all foreign marine insurance com- 
panies have to apply to the Enregistre- 
ment des Domaines et du Timbre for 
permission to appoint agencies or 
branches in France. The application 
must be accompanied by two copies of 
the Articles of Association, including 
the translation thereof in French, and 
all the Articles including a translation 
have to be signed and sealed by two 
directors and a secretary, and attested 
by the French Consul in the city where 
the foreign company is registered. A 
form has to be addressed to the En- 
registrement nominating the agent of 
the foreign company who will be re- 
sponsible to the authorities for the 
payment of taxes and any fines with 
which the company may be mulcted. 

A translation of the form in ques. 
tion is appended:— 

Me seee Insurance Company of .. 

. declares that it has in France and 


transacts in France the business of .. 
. Insurance. 
eee Insurance Company un- 
dertakes to pay the Income Tax and 
any fines which may be required from 
the Company in France, and appoints 


as its responsible Representatives 
eee 
Dated this ...... OE cixecs 19 


The present income-tax is at the rate 
of 4 per cent., but this is likely to be 
increased. The general agents are 
thereby made responsible for the pay- 
ment of the taxes, etc., on behalf of 
all the agencies in France of the for 
eign insurance companies. 

At the end of each year, and for the 
purpose of computing the tax, the com- 
pany must submit certain particulars 
of its business as per the following 
schedule: — 


Statement of the Insurance Company 
(1) Total premiums of the company. 
(2) Total French premiums. 
(3) Interests and dividends received. 
(4) Trading profit. 
(5) Total net profit. 

(6) Amount of dividend paid. 


(7) French investments of the com- 

pany. 

(8S) Remarks. 

In addition to these particulars two 
balance sheets of the company have to 
be submitted, both of which must be 
certified and signed by the managing 
director of the company as being in 
accordance with the books, and further- 
more, a declaration in duplicate by the 
managing director of the company to 
the effect that the amounts appearing 
in the balance sheet have been ap- 
proved of, and are accepted without 
reserve or alteration by the annual gen- 
eral meeting of the shareholders of the 
company. 

Foreign companies are also subject 
to the regulations of the law of the 
24th of July, 1867, “on companies.” A 
law enacted on the Ist. July, 1916, 
provides that all marine insurance 
companies, including foreign marine 
insurance companies, are liable to the 
taxation of 50 per cent. on their excess 
profits. The method of assessing the 
profit is as given below. 

It is understood that the term “Net 
French Premiums” means the’ gross 
French premiums less the reinsurances. 

Credit 
Gross French Premiums: 
From which there should be deducted: 

(a) The reinsurance premiums re- 

lating to all business accepted 
in France. 

(b) The expenses 

France, i. e.: 
(1) Agents’ commission on 
premiums. 
(2) Agency expenses. 
(3) Agents’ commissions on 
profits. 
Pro rata of the expenses of the regis- 
tered office as follows: 

Taking the proportion which the net 
French premiums bear to the net 
total premiums of the company, 
and applying this proportion § to 
the total of the expenses of the 
registered office of the company. 

Debit 


incurred in 


Losses: 
Paid during first year of the period. 
Paid during the second year of the 
period. 
Plus an allocation of 10 per cent. on 
the net premiums. 
From which shall be deducted: 
Salvages (less proportion due to re- 
insurers). 
Recoveries from reinsurers. 
Returns of premiums. 
Doubtful debts (as estimated). 
These French regulations were com- 
piled for “The Policy” by Maurice 
Diaz. 
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Investigation of the question of 
American marine insurance, with t).c 
aim of drafting legislation, will be 
commenced July 7 by a special sub- 
committee of the House Committee on 
Merchant Marine and Fisheries. Rep- 
resentative Lehlbach, of New Jersey, is 
chairman of the committee, which is 
composed of Representatives Edmonds, 
Pennsylvania; Chindbloom, Illinois; 
Lazaro, Louisiana, and  Kincheloe, 
Kentucky. The chairman gave out this 
statement: 

“The committee will examine the ad- 
ministration of the bureau of war-risk 
insurance, waich has had since its in- 
ception entire charge of insuring mer- 
chant ships of the United States, and 
into the cost of administration. It will 
inquire into the methods of the United 
States Shipping Board in carrying in- 


HOUSE INVESTIGATION 
OF MARINE INSURANCE 


HET Witt TN PONIOOUNTEAL EN EEH SAAT 
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surance on the ships under its owner- 
ship and control, and the cost of such 
insurance. 


“It will also investigate the capacity 
of existing American marine insurance 
companies to carry the risk of such in- 
surance on tae greatly augmented mer- 
chant marine of the country, and the 
possibilities of their expansion finan- 
cially in order to assume such respon- 
sibility. It will compare methods of 
insurance, character and terms of the 
respective policies of insurance issued 
by American companies and those of 
Great Britain and other maritime coun- 
tries. In short, it intends exhaustively 
to review the entire subject so that if 
necessary legislation may be enacted 
to permit the American merchant ma- 
rine, when it has reached its full de- 
velopment, to have the benefit of in- 
surance written practically entirely by 
American companies and backed by 
American capital.” 


July 4, 1919 











MARINE AND FIRE 
RE-INSURANCE 


ROBT. R. toe LAER, Inc. 


New York, Amsterdam, Copenhagen and Buenos Aires 


15 William Street - - - - New York 














WM. H. McGEE & CO. 


MARINE UNDERWRITERS 
15 WILLIAM STREET, NEW YORK 


General Agents Marine Department 
St. Paul Fire & Marine Insurance Co. 
Phenix Insurance Co. of Hartford 
Great American Ins. Co., New York 
Camden Fire Insurance Association 
Westchester Fire Insurance Co. 
Niagara Fire Ins. Co. 


U. S. Managers 
Skandinavia Re-insurance Co. 
(Copenhagen) 

Agents Marine Department 


Providence Washington Insurance Co. 
Massachusetts Fire & Marine Ins. Co. 








MARINE DEPARTMENT 
NATIONAL FIRE INSURANCE CO. of Kartford, Conn. 
MARINE DEPARTMENT 
NORTHWESTERN NATIONAL INS. CO. of Milwaukee, Wis. 


UNITED STATES GENERAL AGENT 


A/S NORWEGIAN JOINT INS. CO., P.K.W.S., LTD. of Christiania, Norway 
OVERSEAS UNDERWRITING AGENCY, Inc. 


27 WILLIAM STREET NEW YORK 
Telephone Broad 346-7-8 








AMERICAN EQUITABLE ASSURANCE CO. 


OF NEW YORK 
Surplus to Policyholders $1,014,237.98 


Marine and War 
Risk Insurance 
Losses made PAYABLE in all parts of the world 


Columbia Underwriting Agency, Inc. 
ALBERT ULLMANN, President 
General Agents Marine Department 


48-54 BEAVER STREET, NEW YORK 




















ALB. SMEESTERS 


6 Rue des Colonnes 


PARIS 


Insurance and Reinsurance 





Cable: Montalais, Paris 
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Will Cover Public 
Vehicles if Possible 


NEW STATUTE IN CONNECTICUT 





Hope Expressed that Liability and 
Property Damage Will Be Granted 
By Regular Companies 





Beginning July 1 an amendment to 
the motor vehicle law of Connecticut 
requires that operators of public serv- 
ice automobiles or automobiles engaged 
in the carrying of passengers for a 
consideration shall furnish a surety 
bond or liability and property damage 
policy before a license to operate such 
public vehicles will be issued. The 
law requires that the motor vehicle 
commissioner shall retain either the 
bond or the policy or satisfactory evi- 
dence of the existence of either docu- 
ment. The insurance company shall 
not cancel without giving ten days’ 
notice. A liability policy of 5/10 limits 
is satisfactory for vehicles with a pas- 
senger carrying capacity of five or less. 
The lower limit must be increased $500 
per additional person until a maximum 
of 10/10 is reached. The law does not 
apply to motor venicles registered 
prior to July 1, 1919. 


Business Undesirable 


There was considerable talk by the 
Insurance Commissioner of an appro- 
priation for a state fund to provide the 
necessary means of covering owners of 
public automobiles to comply with the 
law, because it was generally the opin- 
ion that the ordinary jitney bus cannot 
obtain insurance. Representatives of 
the Aetna Life have had several con- 
ferences with the commissioner and 
have indicated to him the general un- 
desirability of this class of business. 
They have stated that insofar as the 
Aetna is concerned, liability and prop- 
erty damage policies will’be issued to 
cover the operation of any public auto- 
mobile, jitney or otherwise, that will 
meet their underwriting requirements 
upon careful inspection. The Aetna 
hopes that other Bureau companies will 
do likewise so that all talk of a state 
fund will be dissipated. 

The commissioner understands that 
it is the public duty for an insurance 
company to make a very careful selec- 
tion of operators of public automobiles, 
as it would not be fair to penalize the 
desirable operator with the unfavor- 
able experience that would develop in 
the absence of a careful selection and 
inspection of these risks. The commis- 
sioner states that the law will be 
strictly enforced and that he will not 
hesitate to revoke the license of any 
public automobile operator who violates 
the law. 

Certificate Cards 


The motor vehicle commissioner has 
requested that all Bureau companies 
operating in Connecticut be acquainted 
with the new law and its requirements. 
Whenever a policy or bond is issued 
covering the operator or owner of a 
public automobile, it is required that a 
small card known as an insurance cer- 
tificate be filled out and forwarded to 
the insurance commissioner in lieu of 
the policy or bond itself. A supply of 
these cards may be had upon request 
to the Motor Vehicle Department, State 
Capitol, Hartford, Conn. 





MUTUAL COMPANY WRITINGS 

Between 1913 and 1918 the mutual 
casualty companies increased their net 
compensation premiums written, from 
$2,361,942 to $12,599,595. The total 
writings for the six years is $52,723,936. 
The total premiums written increased 
53 per cent in 1916, 66 per cent in 
1917, and 68 per cent in 1918. 


CASUALTY AND SURETY NEWS 


Arthur M. Murray 
Advanced By Aetna 


ASSISTANT TO JOHN S. TURN 


Long Connected With Company’s New 
York Branch and Enjoys Extensive 
Acquaintance 





Arthur M. Murray has been chosen 
assistant to Resident Secretary John S. 
Turn, of the Aetna at 100 William 
Street, New York, retaining his posi- 
tion as liability and compensation man- 
ager. This appointment was made by 
President Bulkeley and Vice-President 
Remington after consultation with Mr. 


Turn, and it is a fitting recognition of 
the long and valuable service Mr. Mur- 
ray has rendered to his company in 
New York. 


Arthur Murray came to the Aetna as 
a boy, over fifteen years ago when the 
company started in the liability busi- 
ness. That was in the old offices on 
Cedar Street, when the premium income 
was about $150,000 a year and there 
were only seven employees in the office. 
He was successful from the start and 
soon became counterman, developing a 
wide acquaintance among the brokers 
and showing himself to be a careful 
student of the needs and wishes of 
those with whom he came in daily con- 
tact. He was made superintendent of 
the liability department about ten years 
ago when the company moved its New 
York branch to 100 William Street. He 
was superintendent of the liability and 
compensation department during the 
period when Mr. Phelan, then the 
branch manager, was absent because of 
sickness. Under those conditions Mr. 
Murray was virtually in charge of the 
New York office. His appointment as 
assistant to Mr. Turn was made in 
order that during Mr. Turn’s absence 
from the office, for any reason, there 
might be some one authoritatively des- 
ignated as the head of the office. As 
the organization has been for some 
time there were several department 
heads who were all on the same footing. 


Active in War Service 


Mr. Murray entered the war as a 
private, in June, 1918 and earned a 
commission, being assigned to the per- 
sonnel division where he did work for 
which he was particularly well fitted. 
He was afterwards put in charge of 
certain insurance work at various 
camps. At the time he left the serv- 
ice last March he was a first lieutenant, 
and after returning to his position with 
the Aetna, was given the title of man- 
ager of the liability and compensation 
department. Mr. Murray attended St. 
Francis Xavier College and is a grad- 
uate of the New York Law School, with 
the degree LL.D. His legal training has 
been of much value to him in the solu- 
tion of liability problems arising in the 
office and in the minds of customers and 
brekers. 





SURETY 
BONDS 





“OUR BONDS GUARANTEE INTEGRITY” 


, 





NEW YORK 


CHARLES H. HOLLAND, PRESIDENT 


CASUALTY 
INSURANCE 








Reorganization Of 
Bureau Deferred 


CENTRALIZED RATING PLANS 





Probable Transfer of Much Compen- 
sation Statistical Work to 
National Council 


As to what shall become of the Na- 
tional Workmen’s Compensation Serv- 
ice Bureau in connection with the plan 
to centralize rate making; no doubt ap- 
pears that the Bureau will be continued 
even though its compensation statisti- 
cal work should be transferred entirely 
to the National Council on Compensa- 
tion Insurance. 

Last Monday a meeting was held in 
New York to discuss the centralization 
idea. It was called at the instance of 
the National Reference Committee. 
The plan suggested by those who called 
the meeting was that the National 
Council on Workmen's Compensation 
Insurance should be enlarged to provide 
for rate making in all states and that 
it have a permanent statistical de- 
partment. This would mean that the 
National Council, of which Leon S. 
Senior is secretary, would take over 
and develop a large portion of the work 
now done in the Bureau. It might be 
that the statistical organization of the 
Bureau would be taken over in part or 
in toto. 


Reorganization Deferred 


The reorganization of the Bureau, 
which has been looked forward to ever 
since last fall, will not be undertaken 
until it is definitely decided what the 
National Council will be given to do. 
It has been stated on good authority 
that no matter what functions are given 
the National Council the Bureau will 
continue to have its public liability 
statistics to care for, besides work on 
safety standards, safety education, etc. 

Favored By State Officials 

The New York, Massachusetts, New 
Jersey and Pennsylvania insurance de- 
partments are in favor of the enlarged 

(Continued on page 22) 
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cesidence theft insurance at one-third the former 
rates. This is every broker’s a. Call for 
particulars about our new Ful ‘ 

Theft Policy. Regular rate of brokerage commis- 


General Accident 


. Fire and Life 


Assurance Corporation, Ltd. 


Something New 


Value Residence 


PHILADELPHIA 








Improvements In 
Road Bonding Given 


ENGINEER TALKS TO BUILDERS 





What a Surety Company Really Sells 
—Bad Effects of Receiving Inad- 
equate Information 





Edward W. Bush, engineer for the 
Aetna Casualty & Surety, told a com- 
pany of contractors that it is only by 
co-operation between the contractor and 
the engineer in providing the surety 
company with full information that the 
companies can eliminate the irrespon- 
sible contractor. He continued: 


“Most contracts provide—it is really 
an understood provision—that the con- 
tract shall go to the lowest responsible 
bidder and very often county officials 
will accept the filing of a bond as fix- 
ing the responsibility of that low bid- 
der. 

“It is greatly to the interest of the 
engineers and also the responsible con- 
tractor that they encourage their sure- 
ty company to make full investigation 
of all the circumstances surrounding 
the letting of a contract; information 
of every kind that will help to deter- 
mine whether the contractor can suc- 
cessfully complete the work at the 
prices named. I would like to say that 
generally we get this information but 
often we do not. 


Company Sells Credit 

“I think that sometimes contractors 
fail to realize exactly what the surety 
company is selling for its no bonding 
fee. It sells him credit just as much 
as a bank does and we have an axiom 
in the bonding business that the con- 
tractor should treat his surety company 
as he does his banker. When an appli- 
cation for a bond is made the contractor 
really invites the surety to become a 
partner in his business or in his un- 
dertaking and the surety companies 
would like the same information re 
garding the prospects of coming 
through with a profit that any partner 
would like if invited to invest a cer- 
tain amount of credit in the undertak- 
ing. 

“In our company we get applications 
for road bonds from all over the United 
States. Sometimes we get a copy of 
the contract and specifications filled 
out in the manner in which they will 
be executed but more often we do not. 

“The information submitted to us 
does not tell which of the alternate 
bids has been accepted. Sometimes we 
cannot take the bid price and compute 
them so as to equal the total amount 
of the contract. 

Confusion in Terms 

“Frequently there is confusion in the 
terms, ag to whether the contract is 
a lump sum contract or whether it is 


(Continued on page 23) 
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Will Miss R. Perry Shorts 


While wishing R. Perry’ Shorts 
boundless success in his new field, the 
leather business, accident and health 
men the country over cannot but ex- 
perience a sense of keen regret that 
the insurance profession should lose a 
personality so kindly, so sincere, so 
genuinely interested in his work for 
the good of all 
those engaged 
in it. He will 
be missed from 
the command- 
ing position he 


has occupied 
but he has left 
his long occu- 
pied field of 
endeavor en- 
riched by his 
painstaking ef- 
fort and the 
high ideals he 





worked toward 
at all times. 


Mr. Shorts was first vice-president 
of the Massachusetts Bonding & In- 
surance, in charge of the health and 
accident department, with headquar- 
ters in Saginaw, Mich. He has become 
connected with the F. W. & F. Carlisle 
Company, of that place, large manu- 
facturers of leather, but will continue 
as stockholder and director of the Mas- 
sachusetts Bonding and will give some 
of his time to the Company’s affairs. 
He is succeeded by John Patterson, 
who used to have charge of the in- 
dustrial department of the Standard 
Accident and who has been in the busi- 
ness for fifteen years. 


It was in the industrial branch tnat 
Mr. Shorts was particularly active. He 
entered the business as attorney for 
the United States Health & Accident, 
is a recognized authority on claims and 
became an officer of the Company 
which was taken: over by the Massa- 
chusetts Bonding. He was_ twice 
elected president of the Health & Acci- 
dent Underwriters’ Conference and one 
of his many achievements is the devel- 
opment and perfecting of the Con 
ference Classification Manual to a 
point never before attained in the 
health and accident business. 

7 * e 


Black Tom Verdict $330,880 


A verdict of $330,880 for damage 
caused by the “Black Tom” explosion 
was returned by a jury in the Supreme 
Court, in Jersey City, N. J. There 
were thirty claimants against the Le- 
high Valley Railroad, for whom Lind- 
ley M. Garrison was chief counsel. A 
list of the insurance companies who 
are included in the award follows: 
New York Plate Glass, $60,835; Metro- 
politan Casualty, $51,201; Lloyds Plate 
Glass, $43,306; Commercial Casualty, 
$22,557; Fidelity Casualty, $19,625; 








Ocean, $6,433; Chicago Bonding, $5,- 
529; Royal Indemnity Company; $4,118. 

Some time ago thé’ Béethléhém Steel 
Co. got a Verdict of nearly $1,000,000 
against the Lehigh Valley Railroad, and 
Howell & Co. of New ‘York got one of 
over $400,000. 


Gets One Dollar Verdict 

Charles Blank, a tailor, got a needle 
in his thumb and sued the Zurich in 
the New York Supreme Court for $5,000 
damages. Blank had an X-ray of the 
injury made, but the jury brought in a 
verdict for one dollar for him. 

Judge Pendleton, the trial judge, or- 
dered the verdict set aside and a new 
trial to be had. 

. ° = 


Edgar Treacy Returns 

Edgar Treacy has returned to the 
New York office of the Globe Indemnity 
where he will act as superintendent of 
the development division. Mr. Treacy 
entered the Service and became lieu- 
tenant in the 78th Division. He was 
formerly connected with the accident 

department of the Globe. 

- & + 


Pennsylvania Act Approved 


Despite the strenuous opposition of 
the Pennsylvania Manufacturers’ Asso- 
ciation, Philadelphia Chamber of Com- 
merce, Philadelphia Bourse and other 
representative business organizations, 
Governor Sproul approved the amend- 
ment to the Pennsylvania Workmen’s 
Compensation Act, which increases the 
rate to 60 per cent., establishes a new 
basis of computation for determining 
the average weekly wage by using the 
actual number of days worked instead 
of five and a half days, reduces the wait- 
ing period to ‘ten days and makes other 
changes, including free medical atten- 
tion for thirty days. It goes into effect. 
January 1, 1920. 





DWIGHT & HILLES BUY 


Dwight & Hilles have bought the four- 
story building at 81 John Street. It is 
27 x 109 feet and adjoins the property 
bought some time ago. This gives 
Dwight & Hilles 10,000 square feet on 
John and William streets and places the 
north side of John Street between Wil- 
liam and Gold streets in the hands of 
insurance interests. 





TRAVELERS LEASES SPACE 
The Travelers has taken the fourth 
floor at 118 William Street for its audit 
and accounting department. 





PHILADELPHIA AGENTS TO MEET 

Philadelphia automobile agents are 
planning a meeting, probably July 9, to 
consider the agency and commission 
situation. 


WISCONSIN BILL DEAD 





Measure Providing for “Standard” 
Forms of Liability and Automo- 
bile Policies Killed 





Casualty companies are gratified to 
know that the Wisconsin bill to pro- 
vide standard forms for various lia- 
bility and combination automobile pol- 
icies has been killed. 

The bill provided that on and after 
January 1, 1920, every casualty com- 
pany should use the standard forms 
outlined in the bill pertaining to ail 
such policies of insurance. The bill 
provided also that every other form of 
casualty insurance policy which is sub- 
stantially different should be void un- 
less it pertains to a class of insurance 
not included in one of the tollowing 
classes named, 

The contracts provided for in this 
bill were considered more or less 
archaic and fantastic and not in any 
way improvements over the policies 
now issued in Wisconsin, but in fact 
inferior. 





RECLASSIFICATION PROPOSALS 
Pepa 
Suggested Subdivision of Casualty Bus- 
iness Would Separate Various 
Automobile Liability Lines 
—_—_—_——— 

The committee on blanks of the Na- 
tional Convention of Insurance Com- 
missioners has before it the following 
suggestions for changes in classifica- 
tion of casualty business. 

Accident, including workmen’s collec- 
tive, health, auto liability, liability 
other than auto, workmen’s compensa- 
tion, fidelity, surety, plate glass, burg- 
lary, steam boiler and fly wheel, credit, 
sprinkler, auto property damage and 
collision, property damage other than 
auto, live stock, title. 


A proposition that a change be made 
in the Underwriting and Investment 
Exhibit combining all loss expenses 
with losses was discussed fully by the 
committee with its principal proponent. 
It was determined to refer both these 
suggestions to a special committee of 
three of the committee on blanks, tiis 
subcommittee to confer with the com- 
panies’ committee and to report to the 
committee on blanks at the annual May 
meeting in 1920. 





CURIOSITY AROUSED 

By Withdrawing from the National 
Association of Mutual Casualty Com- 
panies the American Mutual Liability, 
Boston, has aroused no little specula- 
tion as to the cause of its action. The 
company has been a member for about 
nine months and because of its size 
contributes a considerable amount to 
the Association. 





CONSIDERING LOCAL BUREAU 

The executive committee of the East- 
ern Automobile Conference met July 3 
to hear a report on company views rela- 
tive to establishing a loss adjustment 
bureau in the Metropolitan District. 





MORE BUILDING PLANNED 

For the encouragement of New York 
surety bond writers it may be said 
that the estimated cost of building 
work authorized in first and second- 
class cities of the state in May ex- 
ceeded the similar amount for any 
previous month since July, 1916. 


Bureau Re-organization 
(Continued from page 21) 


National Council idea. It remains to be 
decided whether the Bureau shall con- 
tinue to gather statistics only from its 
members or whether the National 
Council shall gather statistics from all 
carriers, stock, mutual and others. 
Courses of Failure 

Actuary Leslie, of the New York De- 
partment, made the statement that 
under the present method the Service 
Bureau has been inadequate from the 
standpoint of representation and the 
National Council from the standpoint 
of efficiency. The two bodies that have 
attempted central rate making are the 
Service Bureau and National Council. 
Mr. Leslie added: 


“The chief stumbling block in the 
path of the former of these organiza- 
tions has been, and is the fact, that its 
membership consists of private insur- 
ance companies, including only one 
class of such companies, and without 
any provision within the organization 
for an expression of the public view- 
point as represented by State authority. 
The latter organization has been only 
partially successful, principally because 
it has not been equipped with statistical 
and other technical departments cap- 
able of performing the considerable 
volume of detail and technical work 
necessary in order to place the recom- 
mendations of the Council upon a basis 
sufficiently sound to warrant a general 
confidence in its work.” 

Constitution Framed 

The basis for the constitution of the 
National Council was prepared on 
these lines: 

The membership of the National 
Council on Workmen’s Compensation 
Insurance to be composed of boards 
and bureaus; that the Governing 
Committee be elected at a general 
meeting of the insurance carriers and 
consist of three stock companies, two 
mutual companies and one State fund; 
that it have control of the finances of 
the National Council and the selection 
of a manager; that the rate-making and 
other committees be elected by the 
Board of Managers. 





HAS ENTERED OHIO 


The Commonwealth Casualty Com- 
peny deposited $50,000 with the Insur- 
ance Department of Ohio, and on June 
10 was admitted to the State to write 
automobile lines. The Company has 
been operating successfully in the State 
in health and accident lines for years. 
Van der Poel, Pausner & Jefferson, 
Inc., Cleveland, are general agents for 
the Commonwealth Casualty in the 
automobile branch in Ohio. Manager 
of Agents Cook reports that the auto- 
mobile business of the Company keeps 
on growing at the customary rapid 
pace. 


TENNESSEE PRIMER OUT 
The United States Casualty has is- 
sued a primer on the new Tennessee 
compensation law. 





NO FLORIDA LAW THIS YEAR 
The Florida legislature has adjourned 
without passing the compensation bill. 





COMMERCIAL IN CONNECTICUT 
The Commercial Casualty has been 
licensed in Connecticut. 











The Fidelity and Casualty Company of New York 


Metropolitan Office—92 William St. 
ANNUAL STATEMENT DECEMBER 31, 
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Surplus over all liabilities 

Losses paid to December 3} 
The Company’s Lines: Fidelity, Sa Accident, Health, Disability, Burglary, Rob- 
bery, Larceny, Theft, Plate Glass, Druggists’ Liability, Owners’ and Tenants’ Lia- 
bility, Employers’ Liability, Public Liability, Steam Boiler, Fly Wheel, Workmen’s 
Compensation, Automobile, (Liability, Property Damage and Collision), Physicians’ 


Liability, Teams’ Liability. 
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DEVELOPING 












BOSTON 
Paid-In Capital $1,500,000 





a a Fidelity and Surety Bonds, Liability Workmen’s 
Compensation, Automobile, Accident, Health, 
Burglary and Plate Glass INSURANCE 


APPRECIATE THE CO-OPERATION OF THE 


Masenhenstte Bonding and Insurance Company 








T. J. FALVEY, President 
Write For Territory 
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CASUALTY AND SURETY POINTERS 





The City of Brownsville, 


Bond Texas, raised $400,000 by 
to Protect means of a special bond 
Taxes issue for improvements. 
This progressive munici- 


pality is not going to take any chances 
with this large fund even though de- 
posited in banks of good standing. 
Banks fail and improvements must con- 
tinue. The guarantee to the city that 
there will be no halt in its march of 
progress, is through the protection of 
a depository bond. George Willig & 
Company, Waco, Texas, representatives 
of the Maryland Casualty, after con- 
siderable hard work, secured the de- 
pository bond for $400,000, the pre- 
mium of which amounted to $2,000. 
This is the largest depository bond 
written in Texas by the Maryland. 
* ~ 7 


Opportunities come and go 
in the insurance business 
and just now is undoubted- 
ly the accepted time to 
develop the many burglary 
lines. Jean A. Pope, representing the 
Aetna at East Moline, Ill., has been 
highly successful in selling burglary 
and he gives his company the following 
outline of his methods: 


“As a general proposition, the time 
for any man to avail himself of the op- 
portunities that are presented in his 
locality is at the time when conditions 
are exactly right. In other words, if 
there is a bad accident, in our business, 
that is the proper and logical time to 
solicit accident insurance. The same is 
true of burglary insurarice. 


Getting 
Profits Out 
of Burglary 


“About a year ago when we had some 
very bad paymaster and messenger rob- 
beries in Chicago, and in the State of 
Illinois in various towns, I put in a 
week’s strenuous campaign on pay- 
master robbery policies and wrote prac- 
tically every shop and all the banks 
that did not carry such insurance at 
that time. I gathered all the clippings 
from the Chicago papers I could, es- 
pecially the one showing the murder of 
an express messenger, and when I went 
into a man’s office I laid these on his 
table and drew his attention to the 
fact that it would be a much easier 
matter to rob his payroll in this small 
community than it would be in the city 
of Chicago. I wrote at that time about 
twelve or fifteen pretty good sized 
policies. 

“This last fall we had in this com- 
munity about seven or eight hundred 
paroled convicts working in the shops 
and they no doubt realized the easy 
time they would have in blowing safes 
here. ‘They undoubtedly organized a 
gang to do the work, for during the fall 
months, at least once a week, there was 
a local merchant whose safe was blown, 
liberty bonds, money, etc., being taken. 
During the most strenuous work of 
this gang I was away, but upon my re- 
turn I immediately got busy and solicit- 
ed every merchant and shopkeeper who 
had a safe and who was likely to carry 
a little money over week nights and on 
Saturday night after it was too late to 
get into the bank to make a deposit. 
I put in about three hours a day on 
this every afternoon for a week and in 
one afternoon wrote eight policies in 
ene business block in Moline. 


“What I said at the beginning of 
this letter was illustrated at that time, 
namely that the Moline insurance ag- 
ents and the other local men did not 
avail themselves of this golden oppor- 
tunity as I was the only man writing 
such coverage and several of the mer- 
chants remarked about it then. I find 
this to be true among most local agents 
in smaller places, that they would 
rather have business come to them than 
» - and work a little and get some 
of it. 


“This burglary insurance after being 


placed on the books, to my mind, is very 
good coverage as there is nothing in the 
world in which a man is so much inter- 
ested as the loss of his money. If you 
get him excited or at all scared as to 
his pocketbook he will no doubt keep 
his insurance in force the rest of his 
business days. It has always been my 
experience that this is the quickest 
and easiest wae to touch the ordinary 
merchant. 


“Of course I do not know what av- 
erage percentage of business will re- 
main on the books year after year as I 
am young in the insurance business 
but I certainly expect to retain most 
of it and have it accumulate some more 
as all of our policy holders talk about 
this coverage.” 

+ * 
If there are any persons 
left who still believe in 
compulsory state health 
insurance, and they are 
members of a union, their 
minds might be disillusioned by hearing 
what Warren S. Stone, chief of the 
Brotherhood of Locomotive Engineers, 
said about it: “If we have accomplished 
anything as a nation it has been due to 
the fact that the men and women of 
the country have been allowed to work 
out some of these problems. I do not 
take much stock in paternalism; I do 
not believe in a government that tucks 
you in bed at night, and if some plan of 
health insurance is adopted, worked 
out and finally made a law, I fear its 
effect on our country; I fear it will be 
the beginning of the end. I do not be- 
lieve any nation can prosper when the 
government does everything for the in- 
dustrial worker. It destroys initiative 
and makes him a dependent upon the 
bounty of the government. * * * * I 
want to say to you frankly as a rep- 
resentative of labor that there is not 
going to be any compulsory health in- 
surance if we can help it.” 
* a . 


A Union 
Man on 
Compulsion 


How to put the safe-burglary 
Argument insurance position up _ to 
That storekeepers is well set 
Wins forth by the Aetna Life, 
which says: “How many 
storekeepers and other owners of safes 
in vour territory know that about two 
cents a day will provide them with 
safe-burglary insurance up to a $500 
limit? 


“Two cents a day sounds cheap to a 
storekeeper for safeguarding his day's 
receipts. Many storekeepers carry 
home their day’s receipts, thus running 
the risk of holdup enroute and of resi- 
dence burglary after arrival. 


“One man to whom an Aetna agent 
sold safe-burglary insurance, had been 
carrying home his day’s receipts every 
night, despite the fact that he had a 
safe in his store. On hearing the two- 
cents-a-day argument he bought safe- 
burglary insurance and became a pros- 
pect and later a client in other lines. 


“This means that safe-burglary is a 
splendid opening wedge for other lines, 
because the two-cents-a-day presenta- 
tion makes it easy to sell and because 
there are so many unprotected safes in 
every agent’s territory.” 





QUICK SETTLEMENTS MADE 

The Pennsylvania Compensation 
Board announces the following record 
on settlement of claims growing out of 
the Delaware & Hudson Coal Company 
mine explosion: Accident June 6, all 
claims settled by June 13, 93 dead, 43 
partially disabled, 43 widows, 106 father- 
less children, 6 posthumous children, 10 
dependent parents, total claims paid, 
$217,540; average compensation, $4,- 
028.64; highest award, $7,014.54; lowest 
award, $2,500. 





W. E. SMALL, President 


PETER EPES, Agency Manager E. P. AMERINWE, Sec’y 


Georgia Casualty Company 





“DIXIE AUTO POLICY” * 








The Last Word In Motor Insurance 








Surplus and Reserves ta,Policyholders Over Two Million Dollars 
HOME OFFICE: MACON, GEORGIA 











HOME OFFICE, 


Robert A. Drysdale, Vice-Pres. 


The METROPOLITAN CASUALTY 


INSURANCE CO. OF NEW YORK 


CHARTERED 1874 


Plate Glass, Burglary, Accident and Health Insurance 


EUGENE H. WINSLOW, President 
S. Wm. Burton, Sec. Alonzo G. Brooks, Ass’t Sec. 


RELIABLE AND ENERGETIC AGENTS WANTED 


47 CEDAR STREET 
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HEAD OFFICE 
CHICAGO 


F. W. LAWSON 


General Manager 


Liability, | Accident 
Burglary,Boiler and 
Credit Insurance 


‘THE SIGN OF GOOD CASUALTY INSURANCE 





Established 1869 


London Guarantee & Accident Co., Ltd. 


OF LONDON, ENGLAND 


F. J. WALTERS 


Resident Manager 
JOHN STREET 
New York 


Elmer A. Lord &Co. 
145 Milk St., Boston 


Resident Managers 
New Englan¢ 
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FIDELITY AND SURETY, 












CHICAGO BONDING AND INSURANCE COMPANY 


WRITES the following lines of INSURANCE 


LIABILITY, AUTOMOBILE LIABILITY, PROPERTY DAMA 


‘ COLLISION. ACCIDENT AND MONTHLY PAYMENT 
: ¢ Charles R. Culver & Co., Resident Managers, 428 Walnut St., Phila., Pa. 
 Sratner a S. Dippold, Genl. Agt., 1107 Peoples Bidg., Pittsburgh, Pa. 
INCERITY F. Murphy & Co., nom M ers., Essex Bldg., Newark N. J 
m m\ Md ‘Ramsay Barry Co., General Agents, 10 South St., Baltimore, Md. 
and | General Insurance Agency Co., Gen. Ags. , Equitable Bl., Washington, D.C. 


Capital $500,000.00—Surplus to Policyholders, $669,496.00 
0. F. ROBERTS., Vice-Pres. and Gen. Mgr 


PLATE GLASS, BURGLARY, ype 
AN 








HOME OFFICE: CHICAGO, ILLINOIS 











Improvements in 
Road Bonding 
(Continued from page 21) 


based upon the unit price. A short 
time ago I was reviewing a contract in 
which it was very evident that the 
local lawyer had prepared the contract 
and the engineer the specifications. 

There was confusion in the terms so 
that if the contractor was delayed in 
his work beyond the time of completion 
the county would pay him a penalty 
of $25 a day. They had transposed the 
party of the first part and the party 
of the second part. I believe the surety 
companies would very much appreciate 
it if the engineers would take an inter- 
est in seeing that exact information is 
supplied to the contractor for the ben- 
efit of the surety company. I! can ap 
preciate the viewpoint of the contract- 
ors and engineers because it was only 
a few years ago when I was in the 
active contracting game myself. I saw 
that eliminating the guarantee regard- 
ing payment of materials and labor 
would probably make the business more 
desirable to the surety companies. As 
a class road contracts are not as desir- 
able as some other classes. As has 
been very wel] shown they are extreme- 
ly hazardous.” 





The Employers’ Liability 
Assurance Corporation, Ltd. 


The original and leading Liability 
Insurance Company in the World 
LIABILITY, STEAM BOILER, 
ACCIDENT, HEALTH, FIDELITY 
AND BURGLARY INSURANCE 
United States Branch 
SAMUEL APPLETON, United States Mgr. 
Employers’ Liability Building 
33 BROAD STREET, BOSTON, MASS. 
AGENTS WANTED 











A man may be in the 
preferred class for ac- 
cident insurance as 
long as he is attending 
to his usual duties, but 
what class is he in when he is driving 
his car? The Travelers, with its large 
volume of accident business, is in good 
position to know the seriousness of the 
automobile hazard. Total accident 
claims paid by that company in 1918 
are reported in number and amount as 
follows: 


Motorists 
Bad Risks, 
Good Prospects 


No. Amount 
Automobiles . 24.5% 30.7% 
At Home ....... 27.1 20.4 
Pedestrians ..... 21.6 18.9 


All other forms of accident occupy a 
subordinate place to these three. 
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OUR POLICY FEATURES: 


DOUBLE INDEMNITY FOR ACCIDENTAL DEATH 
TOTAL DISABILITY—SICKNESS OR ACCIDENT— 
PAYS INSURED INCOME DURING DISABILITY 
PREMIUM PAYMENTS WAIVED DURING DISABILITY 
AT DEATH—FACE OF POLICY, WITHOUT DEDUCTION 
FOR DISABILITY PAYMENTS, PAID WITHIN 24 HOURS 


WRITE US TODAY—We have territory open and best commissions 











Waste neither time nor money, but make 
use of both.—Buy War Savings Stamps. 
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